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NEW YORK LIFE INSURANCE CoO. 


(Incorporated under the laws of the State of New York) 
346 & 348 Broadway, New York, N. Y. 
DARWIN P. KINGSLEY, President 
INCOME, 1920 PAID POLICY HOLDERS .1920 


Premiu ms $142,672,244 Death Claims $35,036,558 


Interest and Rents 44,335,004 Endowments 24,399,171 
Dividends 31,981,555 


Other Income 6,782,885 23,432,313 
Total Income $193,790,133 i .. $114,849,597 


New Paid Insurance in 1920 $693,979,400 
Admitted Assets, January 1, 1921 $966,664,397 
Legal Liabilities, January 1, 1921 $841,255,357 
Reserve for Dividends and Other Purposes $125,409,040 
Insurance in Force, January 1, 1921 $3,537,298,756 
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Answer Quick! |) PRACTICAL FIRE PREVENTION 


‘ The American Eagle is heartily in sympathy 
A LIVE, ACTIVE with the President’s appeal to “‘Clean up on 
Fire Prevention Day!’’ 


DI STRICT MANAG ER and American Eagle agents, however, can offer continu- 

s fire evention service to their clients. The 

S 0 L C | T 0 R W A N T E D cies aaa tiie a corps of highly roa caaianand 

IN and special agents for whom every day is Fire Preven- 
tion Day and Risk Improvement Day. 


0 KLAHO MA A Practical October 10th Suggestion 
; Go after the defective risks in your community— 
consult our special agents and engineers for fire pre- 


WI SCONSIN ventive improvements. 


INDIANA AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


M C H i G A N Henry Evans, Chairman of the Board 


Norman T. Robertson, President 
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a Home Office Cash Capital 
Oldest Mutual Association 80 Maiden Lane, New York One Million Dollars 
of its kind 


Address ERNEST W. BROWN, Secy.-Treas. Western Department ; : Bs: Pacific Coast Dept. 
E. A. Henne, Secretary a 3 C. E. Allan, Sec’y. 


INTERSTATE BUSINESS MEN °S poe West Jackson Blvd. | QURAN Ins. Exchange Bldg. 


ACCIDENT ASSOCIATION eT ee ee 
BROWN BUILDING DES MOINES,Iowa U Feeccamniniidl 
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IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


In Business Since 1862 


Insures all classes of selected lives, issuing policies on 
the ordinary, intermediate and industrial plan at all 
ages. It also insures against total and permanent 
disability. Policies of the company are made secure 
by reserves maintained on the highest standard, with 
additional contingent reserves providing protection 
against all emergencies. Information and Advice on 
any matter ‘relating to Life Insurance is Available at 
any time through the Agencies or Home Office of this 
Company. 


Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says ‘Look well then to 
the hearthstone; therein all hope for America lies.”’ 

The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 





























AGENCY CO-OPERATION 


through direct mail advertising is just one of the 
features which give Fidelity men a distinct advantage. 
Last year we distributed 41,341 direct leads—all in- 
terested prospects who requested information. ‘This 
service, and its original policy contracts, enabled 
Fidelity to show an increase of 28.35 per cent. in paid 
business last year. 


Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $203,- 
000,000. Faithfully serving insurers since 1878. 


A few openings for the right men. 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, Philadelphia 
WALTER LE MAR TALBOT, President 


A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 

















ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN- 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR. 

1000 copies.......$25.00 


5000 copies. ......100.00 
10,000 copies. ......180.00 


Single copy 15 cents 
100 copies..........$4.00 
500 copies..........15.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 


Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 
as follows: 


PRICES: 
100 copies..........$4.50 
500 copies..........18.00 5000 copies. .... .. 120.00 
10,000 copies $225.00 


The Spectator Company will send during the year 1921 every 
em Life Insurance Agent in the United States a free copy of t 
President and his Cabinet on Life Insurance, who has not received * 
copy of the President’s letter. This will be mailed in a sealed en- 
velope on receipt of 2c stamp, the applicant also to state the name 
of the company he represents. Send in your application at once. 


1000 copies. .... ..$30.00 
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Tux Spxcrator is published every Thursday by The Spectator Company, at 185 William Street, New York, N. Y. Entered as second-class matter June 28, 157% 
the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Specrator, Volume CVII, Number XIV, October 6, 1921; $4.00 per annum. 
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FEATURES IN THIS ISSUE 





J. J. Hoey’s Letter to Auto Conference 
Marine Insurance Market 
Commissioners’ Convention 

Actual vs. Expected Mortality 





Scores Public Adjusters 
American Life Convention 
National Safety Council 
Rubber Hazards 








Practice What You Preach 


A Few Incidents Showing The Carelessness of Fire Prevention and 
Safety Engineers Among Themselves 


N old homely slogan, but one which thor- 
oughly expresses the point we have to 
make is put this way, “Practice what you 
preach.” All fire insurance men are start- 
ing out next week to preach fire prevet- 
tion; especially fire prevention. 

Are you sure you are practicing it your- 

self? In this connection, T. Alfred Fleming 

in an address before the National Safety Council, in session at 

Boston last week, related several disastrous incidents caused 
by the carelessness of prominent fire prevention engineers. 


It would seem that the only way to obviate these tremendous losses 
of life and property would be to conduct the longest possible, continu- 
ous campaign of education for their elimination. Many of these losses 
come from people who know better, but forget the apparent trifles. For 
example : An eminent fire prevention engineer who has devoted his 
time exclusively to this cause for over fifteen years and who is con- 
sidered a national authority was working on his automobile. He had 
an unlighted cigar in his mouth. Finishing his work, he proceeded to 
Wash the grease from his hands by releasing gasoline from the car 
buretor. With his hands wet with gasoline he took from his pocket 
a match and lighted it for his cigar, which immediately set the gasoline 
fumes on fire. He escaped serious burns only by accident. During the 
afternoon on the same job, he was on the point of repeating the act. 
when his common sense corrected the mistake which almost always 
Proves fatal. 

In a Western city a fire prevention expert engaged by a large corpo 
Tation in that capacity was called to make an investigation of a condi- 
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tion of electrolysis which operated on the gas mains. Entering a cellar 
where gas had been reported as leaking, he proceeded to investigate, 
and without thinking, forgetting the flashlight in his pocket, he lighted 
a match to inspect the meter. The house was shattered and his lifeless 
hody was removed with those of two others who were seriously injured 
by the shock. 

From the above it is Aear that the activity of our campaign must 
thoroughly impress our own forces first. 


And now comes the most ironic happening of them all. 
Hardly had Mr. Fleming concluded his address when a janitor, 
cleaning up after the afternoon meeting, at which Mr. Fleming 
spoke, discovered a blaze in the hall. He put it out before any 
damage had been done. Immediate investigation showed, 
however, that the cause of the fire was a carelessly discarded 
cigarette butt. This in spite of the fact that the delegates had 
been asked to refrain from smoking cigarettes. 

[f you are a fire insurance man and working for the success 
of Fire Prevention Day, there is no place like home for a 
starter. Eliminate your own careless habits and your good 
example will go far toward correcting those of others. It is | 
often much easier to talk good, common sense than to practise 
it. And, again, the talker often does not think of applying 
But fire prevention is 
something that cannot be a success unless everyone gets the 
So, clean up your own home and keep out of mischief 
Don’t smoke cigarettes at a fire-prevention meeting, 


his own preachments to his own life. 


spirit. 
yourself. 
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T. B. DONALDSON, PRESIDENT 


A. L. Harty Leaves Louisville After 
First Day 


Next Meeting in New York 


Pennsylvania Man at Head of Commission- 
ers’ Convention—J. S. Phillips Remains 
Chairman of Executive Committee 


Thomas B. Donaldson, Insurance Commis- 
sioner of Pennsylvania, was elected president 
of the National Convention of Insurance Com- 
missioners at the conclusion of the fifty-second 
session at Louisville, Ky., on Friday. Platt 
Whitman of Wisconsin was elected first vice- 
president, H. O. Fishback of Washington, D. C., 
second vice-president, and Colonel Joseph But- 
ton of Virginia was re-elected secretary. The 
executive committee for the ensuing year re- 
mains unchanged, with Superintendent Jesse S. 
Phillips of New York chairman. 

Before adjourning, a resolution was intro- 
duced by Commissioner Whitman, who had at- 
tended the meeting of the National Association 
of Insurance Agents at Los Angeles, which 
provided: 

“The National Association of Insurance 
Agents has constantly co-operated with the 
National Convention of Insurance Commis- 
sioners for the purpose of advancing the best 
interests of the agency forces, the departments, 
home offices and the insuring public, particu- 
larly with respect to providing for statutory 
requirements in matters of preparation of all 
candidates for agents’ licenses. 

Therefore, be it resolved, that the conven- 
tion express its appreciation of the commend- 
able acitivity and constructive aims of the Na- 
tional Association of Insurance Agents.” 

Few reports came up for consideration at 
this convention, as the meeting was primarily 
for the purpose of renewing old friendships and 
making new ones. Many instructive papers 
were read to the convention, however, which 
were closely listened to by the commissioners, 
as they were on subjects which for the most 
part are problems in the different States. The 
Tuesday session of the convention was reported 
in last week’s SPECTATOR. 

Wednesday morning the convention was 
called to order by Vice-President Donaldson 
in the absence of A. L. Harty, who, following 
the reading of his presidential address on 
Tuesday morning, returned home. Papers 
were read by A. C. Savage of Iowa and a dis- 
cussion followed in which B. W. Gearheart, 
Ohio, A. C. Barber, Oregon (whose paper was 
read by Commissioner Donaldson) and E. N. 
Rogers of Tennessee took part. 

Commissioner Clarence W. Hobbs of Mas- 
sachusetts read a paper on investments, in 
which he referred to South Carolina in a way 
which caused the commissioner of that State 
to see an affront and he promptly exploded, 
the concussion being felt in the auditorium for 
several minutes. Commissioner John J. Mc- 
Mahan of South Carolina declared that the 
taxes which were paid to South Carolina’ by 
insurance companies were less than in a number 


of other States and that what was collected 
from the companies was because South Caro- 
lina is a poor State and must raise money 
somehow. 

Papers were read by Platt Whitman of Wis- 
consin and Stacey W. Wade. 

On the subject of whether all types of car- 
riers should be subjected to uniform require- 
ments, A. W. Briscoe of Alabama prepared a 
paper in which he said that the meaning and 
intent of regulation as applied to the business 
of insurance is to aid insurance carriers to per- 
form their function of equitably distributing 
losses. Regulation is, therefore, constructive 
and no requirement either by statute or de- 
partmental regulation which is destructive in 
its nature can be without injury alike to the 
insuring public and the carrier. 

State insurance came up for discussion on 
Thursday and every commissioner who was 
heard expressed himself as unalterably op- 





Hon. T. B. Donatpson, 


Insurance Commissioner of Pennsylvania 


posed to it. The subject was first dealt with in 
a paper by Commissioner Burton Mansfield 
and was then discussed by Jesse S. Phillips of 
New York and T. M. Henry of Mississippi. 
Superintendent Phillips declared that he did 
not expect to see any very great expansion of 
the State insurance idea in the different 
branches of insurance. He declared that he 
was personally unalterably opposed to the 
Government engaging in business and said that 
the less Government in business there is the 
better it will be. 

Commissioner Phillips told his listeners that 
the idea of State insurance comes from auto- 
cratic Europe, where people have nothing to 
say about what they shall and shall not do. 
As examples of the failure of State insurance, 
Commissioner Phillips mentioned the Wiscon- 
sin State Life Fund, from which any person in 
Wisconsin can obtain insurance, yet there are 
not more than 500 policies in force at the 
present time. Commissioner Phillips also re- 
ferred to the North Dakota Hail Fund, where 
every farmer must pay the initial premium be- 
fore he can withdraw, and those who remain 
in the fund are assessed to pay the losses. 

Commissioner Thomas B. Donaldson im- 
pressed the members of the convention when 
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he outlined the deplorable situation which ex- 
ists in his State among the adjusters. Commis- 
sioner Donaldson recommended that the fire 
men of Pennsylvania take drastic action against 
the blot that menaes both the companies and 
the blot that menaces both the companies and 


RESOLUTION ON WOoORKMEN’S COMPENSATION 


A resolution as follows was sent to the con- 
vention by former Commissioner Frank IT. 
Hardeson and was referred to the committee 
on workmen's compensation: 


Whereas, nearly all of the States have enacted laws 
providing that compensation shall be furnished to work. 
men who are injured in the course of their employ- 
ment, for the payment of which compensation the 
employer is made liable, which liability he insures in 
some authorized insurance company, and 

Whereas, the insurance officials of many States are 
required by law to pass upon the adequacy or reason- 
ableness of the rates charged for such insurance, and 

Whereas no State has had sufficient experience in all 
classes of industries upon which to establish basic 
rates, thus making necessary the use of the experience 
of all the States as the foundation for such rates, 
which work it is expedient for many recognized rea- 
sons to have done by some central organization, and, as 
a matter of fact, is now done by such an organization, 
to wit, the National Council on Workmens Compensa- 
tion Insurance, whose membership is made up of local 
workmen’s compensation bureaus whose members are 
insurance companies, so that in the final analysis the 
basic rates are worked out for the various States by 
the representatives of the insurance companies, and 

Whereas it seems essential that insurance commis- 
sioners, who are responsible for the adequacy or rea- 
sonableness of rates in their respective States should 
be in closer touch with the rate-making organization. 
in order that they may have an intimate knowledge of 
the workings of that organization and some degree of 
control in the gathering and use of statistics from un- 
supervised States and an opportunity to pass upon de 
cisions that unconsciously may involve discrimination 
as between class of industries or between States, 

Be it resolved, that a committee on rates of work- 
men’s compensation insurance consisting of three mem- 
bers be appointed by the National Convention of In- 
surance Commissioners whose duty it shall be to super- 
vise the rate-making work of the National Council on 
Workmens Compensation Insurance in behalf of the 
members of this convention. 


At the final session Friday morning the 
Agents Qualification Bill was recommended for 
adoption in all States and a copy is shortly to 
be sent to the various commissioners. The 
committee on blanks announced that it had ac- 
cepted the report of the sub-committee and 
blanks will be shortly sent out to fraternals for 
1922. The'executive committee announced that 
the mid-winter session of the convention will be 
held at the Hotel Astor, New York, December 
6, 7 and 8. 

Alfred L. Harty, former president of the 
National Convention and commissioner from 
Missouri, has resigned and his place has been 
filled by B. C. Hyde, brother to the Governor. 
Commissioner Hyde has already taken charge. 
It is reported that he expects to institute a 
number of reforms. 

It is stated that A. L. Harty, Insurance 
Commissioner of Missouri, is intending to ac- 
cept the office of treasurer of the International 
Life of St. Louis. 








—The Farmers Pioneer Fire Insurance Company 
of Salt Lake City, Utah, has been organized with 
T. Dahl as president and C. G. Patterson as secre 
tary. Another new Utah company is the Bear River 
Mutual. 
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HERE is no getting away from the 
cold logic of some of Edson S. Lott's 
arguments. For instance, he says: 

Mr. Manufacturer, if you—like many of the 
farmers in North Dakota—do not believe in 
profits on what you buy, how can you consci- 
entiously ask a profit on what you sell? You 
invest capital in your plant and believe you 
have a right to make a profit on the invest- 
ment. Why, then, deny a profit on the capitai 
invested in the insurance business? You 
would not like to have your own business mu- 
tualize, would you? Yet perhaps you are 
thinking of joining or even have already 
joined the abortive effort to mutualize the in- 
surance business. 

The logic of Mr. Lott’s queries is un- 
answerable by any intelligent business 
man except by acquiescence in Mr. Lott's 
contention that the stock insurance com- 
panies are as much entitled to a profit 
from their operation as are concerns 
which are engaged in any other line of 
business, and that the spirit of live and 
let live should obtain in this respect as 
well as in others. 





HE arrival of Samuel Untermyer in 

New York, after his trip to Berlin 
and other European points, was signal- 
ized by an interview in which it was in- 
timated that further investigations into 
fire and life insurance companies and 
their methods of doing business may be 
postponed until after election day. 
However, he took the opportunity to 
refer to “the insidious, subterranean in- 
fluences of the all-powerful life and fire 
insurance companies’ interests, with 
their experienced lobbies,” and to say 
that the fire insurance companies “have 
spent hundreds of thousands of dollars 


that should have gone in reduction of 





rates in a preliminary skirmish in the 
form of a country-wide advertising 
campaign that is unequaled in its bra- 
zenness and recklessness.” The adver- 
tising campaign in New York daily 
newspapers, which was forced upon the 
fire insurance companies as a measure 
of self-defense, was certainly neither 
brazen nor reckless—the advertisements 
were so prepared as to convey to the 
reader basic facts as to the methods fol- 
jowed in the conduct of the fire insur- 
ance business, and how _ policyholders’ 
interests are protected. Mr. Untermyer 
seems to think that even the simplest 
the 
companies of the theory and_ practice 


explanation made by insurance 
of insurance, for the benefit and infor- 
mation of the insured, is reprehensible, 
and that the Lockwood committee should 
be the only source of such information ; 
but the average business man will be apt 
to give credence to the statements of the 
reputable men who are conducting the 
business and are familiar with all its 
phases. 





insurance has not been al! 


| aon 

“velvet” of late. For instance, there 
was the $30,000 loss last week on the 
New York ball game, and there have been 
numerous smaller losses recently, particu- 
larly in the Middle West. Nevertheless, 
the volume of business seems to be 
steadily increasing, and the events in- 
sured are becoming more diversified, one 
bridegroom-elect having recently insured 
against the falling of rain on his wedding 
day. 





RESIDENT HARDING has well 

said that “fire is the danger that 
never sleeps. It is only by doing our duty 
of citizens individually and collectively 
that we may conserve the country’s na- 
tional and creative resources.” He urges 
governors and people to observe Fire 
Prevention Day by educational exercises 
and in taking steps to reduce the fire 


danger. 





T was with deep regret that Tne Srrc- 

TATOR was called upon to chronicle 
the death of one of the prominent men in 
the life insurance world, Jesse R. Clark, 
president of the Union Central Life of 
Cincinnati. News of Mr. Clark’s illness 
reached the National Association of Life 
Underwriters, at Cleveland, in the eariy 
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part of its meeting, and brought forth sin- 
cere expression of esteem from well- 
known underwriters ; but it was then, and 
later, hoped that he would survive the 
paralytic stroke and eventually recover. 
Mr. Clark 
had a host of friends in the insurance 


This, however, was not to be. 


business, and outside of it, who held him 
in high regard, and sincerely mourn his 
decease. 
ACTUAL VS. EXPECTED MORTALITY* 
HE table given herewith is made up 
from the mortality section of the 
gain and loss exhibits of the sixty-eight 
life insurance companies covering the 
years 1906 to 1920, inclusive. lor the 
year 1920 the ratio of 61.30 per cent for 
ordinary companies is the lowest expe- 
rienced during the fifteen-year period. 
Inasmuch as the savings from mortality 
constitute an important source for the 
reduction of 
through the annual apportionment of 


participating premiums, 
surplus earnings, this favorable expe- 
rience is most gratifying to both the 
company managers and policyholders. 
It was but two years previous that the 
life insurance companies received their 
most serious mortality setback in recent 
years, 
1918) 


when the mortality ratio (in 
for the companies 
mounted to 95.12 per cent. Following 
the influenza epidemic, which was the 
leading factor in that high death rate, 
many of the companies materially re- 
duced their dividend scale. The favor- 
able experience in 1919 and 1920 be- 
speaks an early return to the normal 


ordinary 


yearly dividend rates. 

During the entire fifteen years the 
ordinary companies shown had a com- 
bined average ratio of 70.70 per cent, 
thus showing a saving of nearly 30 per 
cent from expected mortality according 
to the mortality tables. This well indi- 
cates the careful selection exercised in 
the writing of new business by the life 
insurance the United 
States, which are thus able to make a 
higher dividend return and thereby re- 
duce the cost of insurance to policy- 


companies of 


holders. 

It will be seen that for the ordinary 
companies the amount expected to be 
paid out for death claims during the 
year 1920 was $235,922,265, while the 


? Copy right, 1921, hy ‘The Svectator Company, 
Ne Ww \ ork. 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—-no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 









) YOUR BATTING 
AVERAGE 


When you go to bat with a prospect 
are you confident you can deliver 
the goods? 


Your batting average is cut down materially if you 
have to pass up all prospects who are not standard risks. 
You slump several more points if you cannot write 
women on the same basis as men. 


Lincoln Life agents can tackle all of them with the 
assurance that policies will be written on practically 
every application they send in to the Home Office. 


(CINK UP (win Tt (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character’’ 














Lincoln Life Building Fort Wayne, Indiana 


Now More Than $185,000,000 in Force. 























GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice=President, Dallas, Texas 











Don’t Delay Decide Today 
I 
N GENERAL AGENTS P 
D WANTED E 
I N 
A If you mean N 
N Business S 
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bj 

If you can do 
M L 
Business 

I V 
Cc Write to me— A 
H N 
= JACKSON MALONEY I 
A Manager of Agencies A 
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PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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October 6, 1921 THE SPEC : A T OR Life Insurance 
PERCENTAGE OF ACTUAL TO EXPECTED MORTALITY—1905-1920 
1920 AVERAGES 
COMPANIES. 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 | 1915 | 1916 | 1917 | 1918 | 1919 

_ | 1906 | 1911 | 1916 | 1906 

Expected Actual Ratio to to to to 

1910 | 1915 | 1920} 1920 

Mabie Tie ic ss ses ccvies se sed 69.01| 70.56} 64.51| 68.94] 65.46] 66.64] 65.84| 64.11| 72.63| 71.96, $0.20| 69.37| 99.62| 66.01) 11,663,105) 7,263,877) 62.27) 67.57) 68.82) 73.30) 70.95 
American Central.........-. 28.75| 33.59] 44.31] 44.48] 40.99] 54.93] 48.45) 48.81] 58.88] 64.32] 54.08] 49.66] 103.82) 62.62 784,623 361,754] 46.11] 38.75) 55.29) 62.24) 52.09 
Araricnt Tat LGU: cuzcsccccl: cccacll edeasl “aeess Banos: ....-| 35.34] 41.73] 42.56] 47.31] 55.30] 32.50] 44.90] 91.69} 68.87 243,490 155,053} 63.69] ...... 46.33] 62.50] 54.41 
LORS 1 a 61.70} 44.80] 70.50] 74.80) 69.00) 46.00] 62.47) 53.51] 52.20] 66.64) 51.90] 42.80) 106.07) 49.11 569,625 316,004, 55.48} 64.16) 56.16) 60.51) 60.28 
Bankers of Nebraska.......... 34.20} 35.32] 30.60] 42.81] 36.07| 31.62] 31.81] 34.79] 44.15] 29.73) 35.42] 37.53] 93.65) 46.79 779,550 329,195] 42.23) 36.34) 34.63) 51.23) 40.73 
Bhnkers FReaeeOON sicssccscecac|t Seccety ecccale Vacendieneese 2.78] 37.15] 43.52] 53.99] 38.31] 39.32] 41.90] 33.90) 80.14] 52.2 601,608 238,528] 39.65| 42.78] 42.45] 50.72] 47.08 
BeRAiNG. << scoveccsevesesnts 69.45] 69.88] 65.21] 76.10] 71.81] 62.60] 78.15] 56.33] 92.78] 89.58} 69.02] 62.78) 92.82] 76.66 1,128,05 881,737| 69.54 70.53] 76.42] 74.26] 73.73 
Canada...... 65.74| 65.44] 67.61| 59.46] 57.27] 57.78| 60.25] 55.16) 72.49| 77.93] 87.12) 76.05) 99.69] 56.19] 2,485,106} 1,357,412) 54.61) 63.10) 50.41) 74.73) 62.75 
Central Life, Iowa. 43.23] 38.13} 51.20] 45.20) 33.42] 23.86] 42.55] 37.97] 32.47] 38.02] 36.02) 34.90) 126.15) 62.51 877,500 5,576| 50.78| 42.24] 35.48} 59.15) 45.62 
Columbian National..... 43.45] 45.84] 54.99] 68.69] 44.79] 60.11) 65.43) 52.61] 54.74] 63.02) 46.29) 51.90) 100.26] 54.70) 1,276,358 613,762) 48.08} 51.20) 70.86] 59.67] 60.58 
Connecticut General.......... 53.10} 49.43| 50.47| 41.41] 48.87] 53.49] 53.82) 49.41] 45.74] 69.21] 64.08] 46.73] 107.82] 54.11} 3,072,539} 1,695,778] 55.18) 47.41) 55.08 63.77] 55.42 
Connecticut Mutual.......... 73.85| 77.12] 69.98| 74.66] 76.85] 74.47| 71.18] 72.19] 62.40] 70.51! 63.71] 58.61] 87.25) 66.04) 3,861,389 2'381,794| 61.63| 74.74] 70.10| 67.36) 70.73 
Equitable, New York......... 78.43| 81.76| 89.61| 87.58| 78.80) 86.58| 80.85] 73.75] 74.40] 76.57| 75.96] 70.95| 101.81] 71.24) 27,603,201) 16,977,984) 61.51) 83.85) 78.26) 75.13) 79.08 
Equitable of Iowa............ 8.35] 48.03] 38.47] 67.37| 46.31] 41.93) 38.85) 38.23] 33.80) 33.04) 43.07) 35.62) 96.70] 48.67) 2,039,501 958,333| 46.97) 47.67] 36.58] 54.27] 46.17 
RAD TAB. «coi sicisiccice ednise 51.9C] 45.00] 50.00) 58.00] 57.30) 57,90] 54.46) 53.57] 69.42] 32.61] 49.30) 50.78) 96.50) 58.74 430,810 204,269] 47.41] 51.44) 52.90] 59.68) 54.67 
Fidelity Mutual.............. 72.97| 75.32] 78.82] 89.55| 86.88] 86.49] 86.75] 79.91] 88.92| 88.95} 90.36] 69.59] 117.49] 74.32] 1,902,228} 1,290,282) 67.84) 80.66) 86.22) 83.22) 83.37 
MGR Gs csccccccssscalh cssncl, coseee ac edch weece 76.68] 61.26] 63.30) 60.58] 66.62] 65.24) 64.15] 66.80} 86.74) 64.24) 1,096,698 546,250] 49.82] 76.68] 63.15] 64.84) 65.10 
Guardian of America.......... 75.87| 77.52] 78.82] 80.44) 79.84) 78.37] 68.13] 66.12| 73.58] 66.62| 61.05} 71.50] 109.23] 66.56) 1,899,943] 1,041,567] 54.82) 79.45) 70.41) 71.86/ 73.91 
Home, New York...........-- 71.21] 87.15] 70.41] 68.37| 68.93] 74.49] 61.63] 62.25] 67.04] 69.46] 64.89] 54.65] 105.98} 64.40} 1,812,575) 1,040,978] 57.39} 74.23) 66.88) 68.88) 70.00 
TEIN ERRL. os <csecseccessie 73.77| 77.76| 69.05| 83.64| 67.46] 73.64] 70.94) 68.02) 64.80) 57.41) 73.63} 58.16) 87.21) 61.72] 1,219,228 690,936] 56.68] 74.34) 66.45) 66.94] 69.24 
Mates Otte Tiles .occcescccl’ scsct)) eocteh cseseprecacs 53.87] 48.08] 40.11) 40.09} 52.74] 55.78] 52.64) 44.86) 101.66) 57.30) 1,982,324 966,700} 48.77} 53.87] 48.35] 61.77| 58.47 
TARAVOUS EBL ccccécccsccss| scensh aasecll woseustnessas 36.37] 34.94) 43.93] 42.21] 38.45] 63.35] 44.35} 61.10) 57.70) 56.56 127,505 29,992| 23.53} 36.37) 46.01) 47.34) 46.76 
Lincoln National............. :..00] 33.33] 13.16] 26.65] 18.43] 15.74] 47.99] 28.12] 44.48] 34.85) 47.47] 31.84) 98.40) 47.88] 1,437,695 679,270| 47.26] 32.89] 36.25) 54.72) 37.95 
Magnan... 5 ccicces ass see 79.62] 79.34] 78.10] 93.49] 88.20] 85.46] 79.17) 70.97] 92.16] 84.58) 83.40) 85.75) 107.62) 73.83 747,483 507,501| 67.91} 84.11] 82.45] 83.22] 83. 29 
MaevWand 52 o secs condos: 93.03} 47.42] 83.40 57.10] 48.86) 45.95] 90.01) 53.41] 82.94) 65.02] 65.93) 51.44) 115.30) 80.80 153,725 72,449] 47.14] 67.12) 67.21] 71.76] 68.70 
Massachusetts Mutual........ 68.00! 66.94) 69.02] 61.73| 59.58] 53.99] 67.20] 6.80] 59.42) 68.83] 64.75] 56.71) 91.29] 57.21} 6,821,056] 3,931,654] 57.63] 64.78) 64.43) 64.92) 64.71 
Michigan Mutual............. 71.97| 94.43] 75.97) 76.77] 79.52! 88.19) 70.92) 75.05] 67.72] 71.92] 66.04] 75.92) 88.72) 58.46 04,542 537,332| 66.79] 79.72] 74.57| 70.67] 73.99 
Minnesota Mutual........... 85.89] 82.58! 80.99] 67.94] 72.19) 79.28) 67.61) 54.15) 62.80) 70.22] 68.07) 56.76) 99.18) 60.26 723,805 349,181] 48.23] 77.92] 66.75] 64.62) 69.76 
MMOS, .ccccsccccccel caecefe weecel Cosecaperses 74,90] 76.60] 64.92) 55.25] 62.91] 57.73] 55.23} 55.25] 115.22) 64.80} 2,512,858] 1,381,372] 54.96).....-. 61.15] 68.68] 64.91 
Mutual Benefit.............-- 70.55} 66.92! 60,07| 61.30] 65.19] 63.29] 69.14) 58.06) 62.21) 56.37| 62.70] 51.35) 86.68] 60.76] 12,693,942] 6,630,357] 52.24) 65.37) 61.58) 62.29) 63.08 
utual, New York........... 74.99| 84.80| 77.59| 76.51] 78.46] 70.63] 72.21) 75.40] 75.04] 73.53] 75.68] 71.62) 95.70} 63.01) 24,369,998] 16,265,765] 66.74) 79.24) 74.71) 73.93) 75.96 
National of U.S. A........... 60.14] 60.66] 53.13] 70.01) 61.86) 64.48] 69.69) 73.25] 62.20) 64.03) 63.07] 67.44] 116.46] 68.06) 1,278,049 828/443) 64.82} 61.33] 66.92] 75.81] 68.02 
National Life, Vt...........-- 66.85| 72.85] 63.66] 61.03] 63.70] 60.07] 67.01) 53. 02| 63.01] 65.86] 63.68} 63.66| 84.03) 63.23) 3,053,005) 1,780,883] 58.33) 69.39) 62.94) 66.25) 66.19 
New England................ 64.27| 67.201 63.94| 56.76] 62.43] 57.02) 66.20) 56.85] 59.02] 61.88] 62.96] 57.78] 100.28] 53.13} 5,409,974) 3,179,834] 58.79] 62.86) 60.23) 66.16) 63.06 
NOB Re ios siscwtaeve sare 72.53} 77.69| 73.62| 76.91| 76.44] 77,78] 75.99] 72.77| 72.70] 73.42] 70.66) 70.82) 94.62] 78.62) 32,042,300] 22,044,339) 68.79] 75.89] 74.43) 76.76) 75.69 
NiigaraTilee. cscs ccascccl sapech. egecah cence) meseen wees -|132. 64/115. 3]114.60] 98.68] 92.32] 91.22} 89.17) 93.68/115.47} ww. .| dense ede Pr Coe eee 
North American, Canada...... 60.57| 65.06] 42.46] 46.04! 61.35] 73.56) 62.08) 40.62] 54.87] 57.37) 88.00} 71.92) 109.76) 55.79 819,753 554,223| 67.61] 56.00) 57.70] 78.61) 64.10 
Northwestern Mutual......... 59.21| 58.24] 59.13] 53.78| 57.56) 57.04) 59.59) 54.48] 55.86] 60.31] 63.63} 54.26] 78.10] 57.06) 21,839,400) 11,913,773] 54.55) 57.65) 57.49) 61.15) 58.76 
Northwestern National........] ----- 83.37| 70.10] 74.36] 69.76) 72.72) 72.10) 77,87) 59.88] 52.47) 57.46] 53.61) 119.20) 61.56) 1,135,163 604,959| 53.30} 74.40] 66.42) 67.41) 69.31 
Pacific Mutual..........0-0++ 66.82| 67.92| 59.10] 53.46] 63.95] 56.84| 62.27| 66.50] 59.76] 65.89} 58.06] 60.25) 104.54) 63.58] 2,875,904] 1,481,145) 51.50) 62.27) 62.40) 66.22) 63.63 
Pet MURAL cosa ecccn akc: 58.33} 72.65] 66.30| 73.84) 71.27] 65.65| 50-51) 71.56] 73.12] 68.82] 76.75| 64.75) 105.25| 68.44) 10,856,135) 7,610,268) 70.09) 70.00) 71.70) 76.55) 72.73 
DeeRliee ee  O  eeeeae e 45,83] 38.43] 54.64] 01.7/| 44.66] 31.06] 36.20] 23.40] 31.00] 82.37} 58.60 444,865 186,772] 41.98] 42.15] 43.67] 47.47] 45.27 
Filladelplite Tate... ssccccsssel cetec) osseel casvchsscens 74.84] 68,42] 63.36] 85.35) 62.60| 78.82] 51.05) 72.89] 106.21) 73.61 627,866 423,567| 67.45] 74.84) 71.97) 75.05] 73.95 
Phoenix Mutual....... 63.12} 62.14] 66.64) 64.12] 67.49] 62.23] 75.67] 63.81] 61.04] 71.20] 57.50] 57.22) 97.10] 61.31} 2,769,501) — 1,496,949] 54.01) 65.03) 67.80) 65.07) 65.97 
Provident Life and Trust 52.89| 67.15| 53.60] 54.98| 50.23] 52.33] 55.95) 50.32] 46.20) 43.87) 50.60} 44.76] 88.17] 51.59) 4,791,672) 2,365,108) 49.37) 56.43) 51.12) 56.76) 53.77 
Register LatO. 55.0 s0sc;cseceees« 36.91] 62.16] 50.00] 44.13) 46.02) 44.45] 52.4u) 18.22) 49.96] 33.43) 43.47) 27.79) 75.69) 43.62 187,413 69,634| 37.15} 47.83] 38.36] 45.22) 43.60 
ROCCE et Orr errr 66.63] 58.36] 65.14) 70.30) 62.13) 57.92) 57.1} 53.45] 59.38] 59.46] 51.74) 58.45) 101.85] 53.70) 1,430,315 675,730] 54.23) 64.60) 57.63) 61.07} 61.10 
Reserve Loan....... 31.71, 52.13) 56.58] 31.07] 46.02) 55.52) 76.30} 66.85] 58.83) 60.84) 48.84) 68.04) 90.18) 59.35 441,039 233,035] 52.85] 43.50] 63.67| 63.08] 56.75 
Royal Union................. 50.81; 55.11] 67.17] 62.79] 64.26) 54.64] 60.92) 53.95] 50.80] 66.87} 59.00} 79.96) 127.50) 61.99 483,457 324,743| 66.48} 60.68] 57.68] 78.64] 65.67 
Seourity Life of America 38°39] 46.69] 42.46| 36.52] 20.51) 41.37] 75.23] 65.19] 77.78] 32.26] 58.94] 72.29) 113.93) 52.56 299,868 188,480] 62.85] 36.62) 58.44! 70.90] 55.32 
Security Mutual, N. Y 91.76 76.61} 80.24] 68.37) 78.54) 77.10) 80.93} 73.93] 49.58] 81.46} 81.42] 71.62) 111.89) 76.84 757,587 500,015] 66.01] 78.85] 80.30] 81.06] 80.07 
Mite Life Ind. «.ccicecceces 65. 68.36] 64.80] 51.88] 75.43) 66.92] 69.32) 66.88] 69.07) 55.13) 68.20) 65.14) 90.84) 72.39) 1,312,823 948,124] 72.22} 60.58] 65.33] 73.84] 66.58 
State Mutual, Mass..........- 58.24| 71.47| 69.25| 66.53] 62.37) 59.90] 72.76) 58.41) 66.55] 66.51] 71.36) 47.27) 84.25] 70.01) 3,005,421) 1,726,933] 56.34) 65.97) 64.91) 65.58) 65.49 
St. Louis Mutual............. 132.80] 55.70] 31.70) 30.50] 76.00] 63.50] 87.00) 59.10] 40.00] 46.30] 58.80] 68.65) 63.70! 126.00 71,161 53,134] 81.68] 67.34] 63.18] 79.77] 70.10 
Sun Life, Canada............- 82.84] 92.95| 79.36] 67.79] 71.81! 76.53] 77.34] 69.45| 70.02| 73.41] 92.06] 88.20) 113.57) 86.74) 4,064,527} 3,012,357] 74.12] 78.95) 73.35) 88.94) 80.31 
MQUURE. 2 5 oe Sacsiecbacaaen 66.59} 66.85} 74.80] 69.02] 60.95] 70. 03} 60.34) 53.45] 53.81] 65.54) 59.35) 54.25] 98.16) 56.68) 13,962,452) 7,514,116] 53.84) 67.83) 60.34) 62.86) 63.68 
Union Central.............0.- 63.66| 62.81) 62.13] 59.43) 58.26) 58.50] 61.04! 50.68] 55.20] 61.49} 61.22) 56.38) 89.25) 63.59] 7,552,852] 4,231,211) 56.02) 61.43) 57.44) 64.97) 61.28 
Union MIAN ooo ccncicess 69. 71.75| 69.35| 72.64| 76.30] 74.55] 71.52) 67.10] 65.10] 59.84) 79.70} 71.05) 80.84) 69.58 705,323 481,303] 68.18] 72.00} 67.56] 73.73] 71.10 
United States..............- 92.13} 89.42] 75.20] 80.78] 84.62/105.45| 89.87] 70.75] 70.02) 89.32} 74.83] 76.16] 93.37) 94.36 276,726 227,304] 82.14| 85.54] 85.58) 84.07} 85.06 
Wiverling cc acdieescoswenes 71.22] 75.63} 73.48] 72.16] 70.46] 69.61| 70.94] 66.09] 68.66] 68.40] 68.86} 63.35) 95.12) 65.21) 235,922,265] 144,617,252] 61.30] 72.59) 68.74) 70.77] 70.70 

Industrial Companies. 
Baltimore Life..........060++ 112.54] 103.84] 106.63/101.89]106. 66] 104. 47/103. 91/104. 78/100. 05|100.88} 99.20) 104.80) 170.71/100.87 356,109 315,802] 88.68] 106. 13]102.57]111. 43/106. 71 
MMR HB co.cc cccccccccesp eceee maceeh sauces 117. 54] 112. 20) 108. v4} 104.37] 101.47}101. 05] 95.12} 103.24) 109.01} 160.38] 98.38 528,940 490,094] 92.66] 104.87}101.68]111. 66|109. 40 
ORNANRONME «.:5.ci5'es ac occas 89.33} 86.42] 85.54] 87.27| 93.49] 84.33] 85.26] 78.95] 75.86] 79.24] 79.08] 79.37) 126.22) 69.07] 14,055,077| 9,066,995] 64.45] 88.45) 80.37] 82.42] 83.75 
Home Life, Delaware.......0.| 22-22] cecce] cecse| soeee 68.93] 78.76| 78.49] 77.85] 73.84] 77.05| 70.21] 82.03) 145.00) 73.68 405,286 286,464| 70.69| 68.93] 77.20) 87.14] 77.76 
Life Ins. Co. of Va.........+¢ 117.49] 112.71] 115.70]106.34)112.37]112.2,/110.48] 99.04] 99.45] 96.05| 78.82} 83.49] 142.99] 73.93) 2,012,704] 1,403,532] 70.02) 113.02]103.45]) 88.36]101. 61 
Metropolitan...........0ece0s 103.72] 101.74] 96.59] 93.26] 95.29] 91.69) 91.12] 95.15) 89.75] 87.02] 89.10) 86.00} 126.06) 81.48) 54,297,132] 37,530,125] 69.13] 97.76] 90.60} 88.46) 92.27 
Mutual of Baltimore.......... 112.79] 121.52| 21.52/121.88] 88.00] 88.96| 88.31] 80.75] 88.74] 83.47| 83.63) 91.78) 160.20) 76.12 240,993 165,472| 68.66| 93.10] 86.05] 95.70} 91.63 
2 ee eee 104. 06) 105. 94.14] 90.49] 88.66) 82.3y| 79.49) 79.15] 78.74] 76.40] 76.92) 76.65) 129.55) 74.62) 45,854,572) 30,235,453] 65.94) 95.54] 79.02) 83.70 “86.09 
Western and Southern......... 113.25] 115.39] 111.64|122.41| 88.36] 89.45| 86.13] 97.15] 74.04] 79.70] 88.49] 91.04] 129.50] 84.14) 1,836,086] 1,524,390] 80.81] 103.31] 84.36] 93.51] 95.39 
PROMI Sci ccccdreaeaas 101.69] 101.16) 94.62) 91.73) 92.25 7 85.54) 86.41) 83.22] 81.58} 82.76] 81.52 129.98} 77.32 “11a, 645,859| 81,023,327] 67.73] 98.35] 89.48] 93.60] 93.81 
| | | 





























































































































actual payments were only $144,017,- 
252—a saving of $91,305,013—and yield- 


ing a ratio of but 61.30 per cent of the 


expected, as compared with 65.21 per 
cent in T91g, 95.12 in 1918 and 63.35 in 
1917; for the industrial companies the 
total expected amounted to $119,645,859, 
and the actual payments were $81,023,- 
327, a saving of $38,622,532, giving a 
ratio of 67.73 per cent as compared with 


t 


be 
death, 
ality 


ing items: 


on insurance at risk. 
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79.32 per cent in 1919, 129.98 per cent in 
1918 and 81.52 per cent in 1917. 

The table herewith is made up from 
the mortality section of the gain and 
loss exhibit, which considers the follow- 
On the credit side, expected 
mortality on insurance, from which is to 
deducted the reserves 
leaving the expected net mor- 
The dif- 


released by 


ference between 


the expected net mor- 


tality and the actual mortality is the 


saving effected. 


for a period of 


The second item, di- 


vided by the first, gives the percentage 
of actual to expected mortality. The 
tabulation shows the yearly percentage 


fifteen years, together 


with averages for the three five-year 
periods, and also for the entire period, 
1906 to 1920, inclusive. 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 
One Hundred and Two Years of satisfactory 


dealing has developed for this Company its 
splendid reputation and great business 







Losses Paid over 


195,000,000 
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sissurance Corporation S10 


of Sonodon 

















UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N. KELSEY, MANAGER 





























National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
oR, Jan seeyeul I, 1921. 


im Capital... : . $1,000,000. 00 

Assets. pGisin rs ..12,071,029 44 

Liabilities including Capital... .. 8.565,072 .02 

Net Surplus.. .. 8,505,957 .42 

Surplus to Policy Holders. . ... 4,505,957 .42 
HEAD OFFICE: 








709-717 Sixth Avenue, Cor. 41st Street, New York. 








INCORPORATED. 1832 


Virginia Fire and Marine 


INSURANCE COMPANY OF RICHMOND, VA. 
January I, 1921 

Reserve for read Premiums... : 

Other Liabilities. eS eM eRe hiss , 

SMITE rack wink A Slaton sw vi ee tesian Sis ee we - $500, 000.00 

Net Surplus.. scainbhe tore . 920,674.65 

Surplus to ciaeien:. 


Total Assets. 


ve H. Palmer, President E. B. Addison, Vice President. 
. C. Lewis, Jr., Secretary 
5 CG Watson, Treasurer 


+ Soy General Agent. 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, $1,250,000.00 
Net Surplus, ; - $2,086,742.08 
Surplus to Policyholders, $3,336,742.08 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. 8. DUNHAM, President NEAL BASSETT, V. P, and Mgr 
° ice-Pres. ’ 
A. H. HASSINGER Sec’y W. T. BASSETT, Ass’t Manager 
NEWARE, N. J. CHICAGO, ILL. 




















North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 








$1,229,149.74 | 
279,621.66 | 


$1,420,674.65 | 
$2,929,446.05 | 


hae Palmer Hill, Asst. Secretary | 





The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 
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NEW YORK SURVEYS 

N. F. P. A. Committee Meetings.—The 
marine hazards committee held an important 
meeting on the 29th ult. under the chairmanship 
of S.D. McComb. It adjourned for two weeks, 
subject to call. The committee has a good grip 
on its work for the present year, which is to 
put into final shape the tentative report adopted 
at San Francisco in June. The field practice 
committee will hold a meeting at ten o’clock 
on October 11 for the purpose of putting into 
form for printing their report that was adopted 
at the San Francisco convention. This com- 
m'ttee will also consider the report of the sub- 
committee on private fire brigades. 


As to the Dean Schedule.—It may be ac- 
cepted as a fact that there is a strong body of 
ojénion among the leading underwriters that 
it would be a good plan to introduce the Dean 
schedule throughout the East. It would avoid 
comparisons which are inevitable where differ- 
ent schedules are used in different parts of the 
country, as such comparisons, while only made, 
of course, where they are adverse to the rating 
practices, nevertheless have a bad effect. A 
larger thought, however, in connection with the 
work is that if the country were once rated by 
one method, while that method might, in the 
course of time, be abolished, a firm foundation 
for working out an ultimate schedule would 
have been made, and it seems impossible to ever 
get that ultimate schedule unless the rating of 
the whole country by one of the existing 
schedules is first done. 


The Insurance Society—The officers and 
executive committee, with an almost complete 
attendance, held a very important meeting on 
the 28th ult., and took the following action: 
They approved the study courses in fire insur- 
ance for the present year; a casualty course 
is to be developed; at least four meetings with 
dinner to be held directly at the close of busi- 
ness are planned. It is hoped that each one of 
the vice-presidents will take charge of at least 
one of these meetings and thus create a wider 
interest; there was a long discussion as to the 
suggestions of the committee on ways and 
means for larger quarters and more money. 










The plan was accepted and is now being put 
into shape for presentation. It is hoped to 
present it tc the proper bodies in two weeks. 


BOSTON AND VICINITY 

New England Pond Meeting.—The New 
England Pond of the Order of the Blue Goose 
held its meeting at the Boston City Club last 
week, at which fifteen candidates were initiated. 

H. R. Bailey Appointed.— Vice-President 
H. Belden Sly of the Employers Fire announc:s 
that Harris R. Bailey is to be special agent 
for the company for New England from Oc- 
tober I. 


PACIFIC COAST 

Lower Rates in Oakland.—ollowing the 
campaign of Oakland, Cal., for a reduction in 
its fire insurance rates, the Board of Fire Un- 
derwriters of the Pacific has advised the mayor 
of that city that a reduction of five per cent 
will be allowed on mercantile risks in the “high- 
value” district if the city will incorporate in its 
fire ordinances the National Electrical Code, 
will install additional fire alarm circuits, and 
will establish and maintain the office of fire 
marshal. The Board also advises that a further 
reduction of ten per cent will be granted if 
mains recommended by the National Board of 
Engineers are installed in the “high-value” dis- 
trict and the auxiliary high-pressure system is 
extended. 

Appointed Examiner.—The Board of [ire 
Underwriters of the Pacific has appointed W. 
FE. Hutchinson as assistant examiner at San 
Francisco. Mr. Hutchinson has had an ex- 
tensive insurance experience, is widely and 
favorably known, and is considered as especially 
fitted for his new responsibilities. 

Conference Committee Established.—The 
“conference comm:ttee movement,” launched by 
the Brokers Exchange of San Francisco some 
time ago in an effort to unite all branches of 
insurance represented in California for the gen- 
eral betterment of the business, has resulted in 
an established organization, with Edwin Parish 
as chairman and C. D. Babcock as secretary. 
The committee will meet the third Friday of 
every month. 


KEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


R. W. Osborn to Speak.—San Francisco 
will be represented on the program of the 
annual convention of the Fire Underwriters 
Association of the Northwest, which will be 
held at Chicago, October 5, 6 and 7, by R. W. 
Osborn, Pacific Coast general agent for the 
North British and allied companies. Mr. Os- 
born will sneak on “The Hidden Pool.” 


Edgar H. Lion Appointed.—The H. M. 
Newhall & Company General Agency of San 
Francisco has announced the appointment of 
Idgar H. Lion as manager of its insurance de- 
partment. Mr. Lion has for some time been 
manager of the marine branch of the firm’s 
business. He succeeds G. S. Pettis, who re- 
cently resigned. 


B. C. Thorn with Fidelity-Phenix Forty-five 
Years 

Britton C. Thorn, who for forty-five years 
has been connected with the Fidelity-Phenix 
Fire in Brooklyn, N. Y., is celebrating his 
thirty-fifth anniversary as manager of the 
Brooklyn department. 

Mr. Thorn is well and favorably known in 
Brooklyn, where he was born in 1857 and where 
he has lived all his life. He is a graduate of 
the Brooklyn Polytechnic Institute, starting 
his business career in 1875 as an office boy in 
the insurance agency of Loomis & Thorn, sub- 
sequently going with the old Phenix Insurance 
Company of Brooklyn as clerk, being promoted 
at various times until he became manager oi 
the Brooklyn department, which position he 
continued to hold when the Phenix, through 
merger, became the present Fidelity-Phenix 
Fire. 

Mr. Thorn has served as superintendent of 
the Brooklyn Salvage Corps; was for many 
years in the Twenty-third Regiment, and was 
a celebrated oarsman in his younger days. He 
has noted many changes in his home city in 
the last half-century, and can tell entertaining 
stories of the Brooklyn of five decades ago. 


—R. F. Woltersdorff has been elected most loyai 
gander of the Illinois Blue Goose, P. J. V. McKian 
becoming wielder of the goose quill. 
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FARM MORTGAGES 


Conclusively Shown to be the Most Stable Investment 


In 1914 the leading life insurance companies had only $655,000,000 invested in farm mort- 


gages. In 1918 their investments in farm mortgages aggregated one billion dollars. 


Today those life insurance companies have over four billion dollars of their trust funds 


invested in farm mortgages and are eagerly adding to their holdings. 


The Lockwood Investi- 
gating Committee, dur- 
ing its recent investi- 
gation, publicly con- 
ceded loans on real es- 
tate to constitute the 
most stable, conserva- 


The service of The F. 
gages, is based on 37 years’ 








The following is taken from the stenographic report of the 
summing up of the Lockwood Committee, formed to investigate 
the housing situation in New York State. It is the result of the 
investigation of 1,500 concerns: 

We have overwhelmingly established by the mass of statistics 
gathered from all sections of the country that over a long term of 
years and year by year, mortgage loans on real estate have proven 
the most stable, conservative and the best income-paying in- 
vestments of these institutions. 

It is established by the figures furnished by these corporations, 
tabulated in such detail and with such accuracy that they are 
not open to question, that besides their safety this class of invest- 
ment has been yielding, year in and year out, about 20% higher 
income return than investments in bonds and other securities. 
The fact that about 49% of the entire assets of the savings banks 
of the State of New York are thus invested should be conclusive 
on this point. 








tive, income producing 
security obtainable. 


Theindividualinvest- 
or will do well to profit 
by the experience of 
these life insurance 
companies. 


B. Collins Investment Company, exclusive dealers in farm mort- 


experience without the loss of a dollar to any investor. 


A guarantee for your fullest protection. 


The holder of surplus funds will be interested in our Booklets ‘‘Why Collins Farm Mort- 
gages are Safe’’—‘‘As Others See Us”’ and ‘8% Collateral Trust Bonds.’’ Sent free for the 


asking. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members of the Farm Mortgage Bankers 


727 Monadnock Block, Chicago 


Association of America 


Home Office: Oklahoma City, Oklahoma 
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SCORES PUBLIC ADJUSTERS 
T. B. Donaldson Reviews Recent 
Events in Philadelphia 


SUGGESTS RIGID LICENSE LAW 


Believes Insurance Executives Guilty of 
Lackadaisical Attitude—Do Only 
Routine Work 
“The most staggering thing was the home 
office executives’ disinterest in the one thing 
they are in business for—fires! All they know 
is: ‘it is a bad year; very bad.’ Not one 
blessed thing have the top-men done to ascer- 
tain if crookedness made it a bad year and 
if so prevent it! Jt can be prevented! I have 
real affection for home office men who have 
played cleanly and lived honorable business 
lives—you can point to but few who have not 
—and yet, with no zeal, with no nerve and en- 
tire lackadaisacal attitude 
along waiting for the National Board, or some 
outsider, to take said Thomas B. 
Donaldson, Insurance Commissioner of Penn- 
sylvania, speaking before the National Con- 
vention of Insurance Commissioners at Louis- 
ville, Ky., this week, in reference to the recent 

adjustment situation in Philadelphia. 

After complimenting the United States Re- 
view on its work in the expose of the Phila- 
delphia situation, Mr. Donaldson, as above 
noted, scored the company executives for allow- 
ing such a situation to develop and in the end 
remarked, with his customary force, that there 
is no practical need for public adjusters any- 
The following extract from his talk is 
apropos: 


they have dozed 


action,” 


how. 


The insurance business is the business of home 
Ninety per cent of the game is the 
fice game; yet there is no sound co-ordination be- 
tvecn home offices and blessed little personal officia! 
concerted 
takes a “wallop” in the public press at the 


offices. home- 


contact, and no action unless someone 


“vicious 


insurance 


monopolists.”” I have come upon a_ ser- 
pentine trail; from fire losses to every conceivable 
channel of corruption, all of which indicates that the 


great’ American public’s isn’t baseball. It is 
You recall the fiasco in Chicago? Acquit- 
tal of men who without doubt corrupted baseball. 

The average American doesn’t distinguish between 
brains and audacity. When a sharp commercial trick 
is worked the public press extol it in large head- 
lines. But it is extolling cheating! You know it 
and [ know it! Why condone it? Why deal 
the cheater? The American public excoriate insur- 


game 


“haat; 
cneating, 


with 


ance ocmpanies on any and all occasions, particularly 
in civil trials where insurance companies are de- 
fendants. And that brings me tc a condition directly 
due, in my mind, to lassitude of home offices. Cir- 
cumstantial evidence is a dangerous factor where a 
man’s life is at stake—by hanging or electrocution— 
Lut it is practically the sole basis for prosecution in 
any arson case. Scan the fire records in any com- 
munity and note the firemen and others injured and 
killed in fires. And note the “unknown” origin of 
fires and “suspicious” origin of fires. Constructive 
evidence, the carefully werked-out series of facts to 
shew that a fire kad to occur, and odd events showing 
the presence of owners at an unseemly hour, just prior 
to the outbreak of fire, all these would—if the senti- 
ment were constantly hammered home year after 
year by public press and insurance journals and the 
general and on the basis that fires mean 
destruction of human life which can never be re- 
placed—gradually break down the tenuous lines of 
uncertainty in arson trials and give benefit of doubt 
to the prosecution. The worst plight an honest man 
is ever in is when he faces a crook’s attorney on the 
witness stand; and a crook on the stand simply 
revels in tongue-twisting. You can hear more lies in 
a court of record in one hour than you ever heard 
on the street in your lifetime. Home-office executives 
dodge a study of fire losses and the cycle of cor- 
ruption incident upon them because it requires work 
and thinking and it is distasteful. 

section of the paper Vl 


public, 


To conclude this state it 


as an inviolable rule that no honest man needs to pay 
ten per cent of his claim to a public adjuster, and no 
honest man can afford to pay a public adjuster ten 
per cent or any percentage. 


Mr. Donaldson proceeds to give a remedy 
for the adjustment situation, which he divides 
into four parts, the first being a proposal to 
submit adjusters to a severe examination, both 
oral and written, before licensing them. Sec- 
ondly, he recommends breaking up liaisons be- 
tween agents and brokers with the adjusters 
to throw their losses to the latters’ office. 
Thirdly, be would have the executive family 
get together and do a bit of real fighting. And 
fourthly, he would organize a real fire patrol 
and salvage corps that would get on the job 
and stay on the job every minute of the day 
and night. 


—J. R. Sullivan is now most loyal gander of the 
Wisconsin Blue Goose, and M. F. Hegler is wielder 
of the goose quill. 

—Candidates for officers of the Milwaukee Board 
include W. T. Greene for president, W. B. Calhoun for 
vice-president, J. O. Myers for secretary, and W. F. 
Lynch for treasurer. 

—William Stredelman has been elected president of 
the Cincinnati Insurance Society, L. E. Bullock be- 
coming vice-president and Marie Hoffman secretary- 
treasurer, 
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RUBBER HAZARDS 


Factories’ Safety Depends on 
Humidity 


APPARENT SUPERNATURAL POWERS 
EXPLAINED 


Other Industries Also Suffer From Extreme 
Dry Conditions 


The following article is from an address be- 
fore the National Safety Council in session at 
3oston last week. It was prepared by F. H. 
Hoxie, engineer and special inspector of the 
Associated Factory Mutual Fire Insurance 
Companies: 


Several years ago I visited a rubber factory 
where there had been a series of fires at the 
spreaders. The cement used was’ mixed with 
benzole and very thin. The weather was cold; 
the atmosphere was therefore dry. The fore- 
man of the spreader room had dry skin and 
therefore could hold an electric charge for a 
long time, as he did ‘not give out moisture 
enough to locally humidify the air about his 
body. Whenever he brought his hand near the 
spread fabric on a cold day, a spark jumped 
from his fingers and frequently caused a fire. 
He was unaware of the spark or the atmos- 
pheric condition which caused it, but he was 
quite sure that fires were following him about 
in a mysterious manner, and the time of my 
visit this knowledge had brought about in him 
an unpleasant, nervous condition. He had tried 
all common remedies, such as working with all 
doors and windows open, a part of the galvan- 
ized iron roof of the spreader building had 
been removed to secure the best possible ventil- 
ation. While this removed some of the com- 
bustible vapors, it also removed the moisture, 
making conditions worse. 

Fires, as well as accidents, are a matter of 
psychology as much as physics and chemistry. 
Not so many years ago aff unexplained natural 
phenomena were atrributed to supernatural 
causes. Witches having cast a spell about a 
milk pan caused it to sour the milk put into it. 
The deposit of bacteria hidden in an inacces- 
sible crevice was unsuspected. 

The thought of being in the control of an 
unknown supernatural power causes an un- 
pleasant feeling of helplessness. The spreader 
foreman had such a feeling. I suggested that 
some pet cocks be put on the steam radiators 
and that they be allowed to blow steam into the 
air. I then took a piece of worsted yarn about 
eighteen inches long and held it over the cloth 
in front of the spreader knife. 

Before the steam jets were put into operation 
it pointed rigidly at the charge on the fabric 
coming off the machine. When the atmosphere 
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North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 
Lines Written: 
Fire, Tornado, Hail 
O. P. ODE, President 
JOHN PETERSON, Secretary 


W. G. HODGE, Asst. Secretary 
V. F. BECKER, Treasurer 
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Calvert, Redwood, Grant and Mercer Streets, LONDON & OF LONDON, ENGLAND 
BALTIMORE, MD. sachet 
cee President } INSURANCE CO. ) New York Department: 
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NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 


15 William Street 


New York New York 











American Indemnity Company 


GALVESTON, TEXAS . 
Cash’ Capital. occ ekseces $ 600,000.00 
Assets—OVER ............. $2,000,000.00 





New York City Branch Office, GEORGE A. DE VOE, Manager, 
Room 1010, 35 Nassau St., New York, N. Y. 


Fidelity and Surety Bonds, Automobile, Public Liability, 
Property Damage and Collision, and General 


Liability Insurance 
We are equipped to accept and cede Fidelity and Surety 
Reinsurance. 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLAR V 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE & ACCIDENT CO.” Ltd, orsexge™ 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John coats New York. 
STOKES, PACKARD, HAUGHTON & SMITH 
esident "Managers 434 Walnut Street, Philadelphia, Pa. 


ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 


ESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 





FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 
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CRUM & FORSTER 


GENERAL AGENTS 
95 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 


Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


HAROLD JUNKER, Mgr. Pacific Coast Dept. 


F. M. GUND, Mgr. Western Dept. 
San Francisco, California 


Freeport, Illinois 
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COULD YOU ASK MORE— 

A DIRECT Contract with an old, established Company. 

SPECIAL POLICIES, LOW COST, ALL NEW FEA- 
TURES 

LIBERAL FIRST YEAR COMMISSIONS 

UNUSUAL RENEWAL AGREEMENT. 

LIBERAL ARRANGEMENT FOR FINANCING THE 
AGENCY. 

Your Choice of 

WESTERN MICHIGAN, with Headquarters at GRAND 
RAPIDS, or NORTHERN MICHIGAN, with Office at 
SAGINAW or BAY CITY. 
Address in Confidence. E. S. Albritton, 2nd Vice-President 


THE MINNESOTA MUTUAL LIFE INS. CO. 





ST. PAUL MINNESOTA 
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had been moistened by the steam the yarn hung 
limp. A wet and dry bulb thermometer was 
then placed in the room, and by this instrument 
the amount of moisture in the atmosphere was 
shown. It was evident that when the atmos- 
pheric moisture dropped much below four 
grains of water per cubic foot of air a charge 
appeared on the cloth. At once the uncanny 
condition was removed; that which had been 
supernatural became natural and was brought 
within human control. 

It could be studied and the conditions which 
influenced it could be observed. The fact that 
not only the moisture in the air but the speed of 
the spreader had a direct bearing on the magni- 
tude of the charge was apparent; moreover, 
cloth passed over the spreader with no rubber 
applied could be shown to have an electric 
charge the same as the cement-treated cloth, 
but in this case no fires resulted, as there was 
no combustible solvent present to be ignited 
by the small spark. 

| had previously shown in a paper given to 
the National Association of Cotton Manu fac- 
turers in September, 1916, that a considerable 
number of the cotton picker fires follow the 
atmospheric humidity curve, there being more 
in the winter when the atmosphere is dry. 
This is doubtless caused by the greater ease by 
which very dry cotton can be ignited by a small 
spark. This fact was taken advantage of be- 
fore matches were invented in the use of dry 
cotton, called “tinder,” for ignition with the 
flint and steel. Earlier still, the Indians made 
use of dried punk wood for ignition by rubbing 
two pieces of wood together rapidly. 

Three-quarters of the rubber factory fires 
are caused by deficiency in atmospheric humid- 
ity, as shown by the fire records of the time 
of year at which they occur. About fifteen per 
cet of the cotton picker fires can be similarly 
attributed to this cause, as shown by the curves 
given at the end of this paper. 

In both cotton and rubber manufacture the 
quality of goods can doubtless be improved by 
avoiding conditions of dryness sufficient to 
cause fires. This fact will serve as a sufficient 
motive to induce the progressive manufacturer 
to study his product with reference to weather 
conditions. By such studies not only will the 
product be improved, but the hazard reduced. 

Much, of the “safety first” literature leaves 
the impression that the chief object of such 
studies is altruistic and humanitarian, that vir- 
tue must be its own reward, but observation 
will show that the careless or ignorant persons 
who cause fires or personal injury also cause 
loss of dollars long before the other results. 

It will be of interest to study practical oper- 
ating condition with reference to the frequency 
of fires, and in many cases it will be found that 
conditions which cause fires produce defective 
goods and a smaller production. 

The study of the smallest details of manu- 
facturing operations has lhecome_ necessary. 
Safety engineering is not an _ independent 
branch of social science, but is closely asso- 
ciated with efficiency engineering and is being 
contributed to by the constantly increasing 
number of research laboratories maintained by 
manufacturing establishments. The ideas 
Which can serve as a profitable starting point 
for research work can frequently be provided 

" the study of obscure causes of common fires 
and accidents and in establishing the relation 
letween these causes and the amount of goods 
produced. 

A comparison of fire curves. production 
curves, humidity curves, temperature curves 
and curves showing the prevalence of epidemic 
dis and conditions contributing to the 
health and comfort of the employees can show 
these factors to have a direct bearing on the 
Production of goods. The following curves 
will give you an idea of the relations between 
‘ires and humidity in several industries and the 
Practical results which such studies can lead to. 
Since attention was first called to the rela- 


ases 


tion between humidity and rubber fires, many 
hudifying appliances have been installed in 
rubber factories. Provision is being made for 
controlling the humidity of cotton picker rooms, 
and just now apparatus is being installed for 
preventing fires in large piles of stored pulp- 
wood by keeping it moist with artificial fog. 








John A. Hanson Goes to Detroit 

John A. Hanson, general adjuster of the 
Western Adjustment and Inspection Company 
in the Chicago office, has been transferred to 
Detroit, to take charge there. He succeeds 
Frank S. Holmes. 

Mr. Hanson was for many years State agent 
of the Milwaukee Mechanics and came with the 
Western Adjustment and Inspection Company 
in 1918. He has been prominent in underwrit- 
ing organization, having been chairman of the 
during the 
of the 


Conservation Bureau 
war Most 


Blue Goose during 1920. 


Minnesota 


and Loyal Grand Gander 


J. R. Russell with American Eagle 

Joseph R. Russell has entered the employ of 
the American Eagle Insurance Company as 
for New Jersey and Island 
He took up his new duties as of 
Madden, who re- 


examiner Long 
business. 
October 1, replacing S. J. 
cently resigned. 

Mr. Russell was formerly with the Great 
American Insurance Company. 

Fire Prevention Week in Canada 

King George the Fifth, through 
Deputy Minister of Justice W. Stuart Edwards, 
has issued a proclamation setting aside the 
week beginning October 9 as “Fire Prevention 
Week” in Canada, and recommending various 
ways in which the week shall be observed, in 
order that the people may be educated in fire 
prevention, and the loss of life and property 
by fire be reduced. 


acting 


Salt Lake City Agency Reorganized 

The Jennings Insurance Agency of Salt 
Lake City, one of the best known insurance 
concerns in the State, has been reincorporated 
under the name of the Jennings-Miller-Knowl- 
ton Agency, so as to include FE. H. Miller and 
Hooper Knowlton, two new members of the 
firm, who have heen with the Tracey Loan and 
Trust Company for the past eight years, a 
local concern enjoying a large insurance con- 
nection. Mr. Miller was manager of the insur- 
ance department of this company, and he is a 
past president of the local fire insurance asso- 
ciation and a member of the executive com- 
mittee of the State association. Before join- 
ing the Tracey company he was a special agent 
in Utah and Idaho. Mr. Knowlton has been 
special agent for the company for the past 
four years. He is a native of Utah and promi- 
nent in Salt Lake club life. He will have 
charee of the field work of the new combina- 
tion. The agency is located in the Continental 
3ank building. 


—The fiftieth anniversary of the great Chicago fire 
will be celebrated at Chicago with a great festival 
play, showing the leading incidents in the history of 


the city. 
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NEW YORK POND OFFICERS 


W. E. Mallalieu Continues as Most Loyal 
Gander 

A business meeting of the New York Pond 
of the Ancient and Honorable Order of the 
Blue Goose, New York Pond, was held last 
week for the purpose of electing officers. W. 
E. Mallalieu was re-elected to be most loyal 
gander and F. J. Breen as wielder of the goose 
quill. Both men have worked hard in making 
the New York Pond the largest in the order 
and well deserve the honor accorded them. 

The other officers elected were: Supervisor 
of the flock, P. E. Brown of the New York 
Fire Insurance Exchange; custodian of the 
goslings, Herbert L. Denny of the American 
of Newark; guardian of the nest, Walter H. 
Evert of the London Assurance Corporation: 
keeper of the golden goose egg, Hobart B. 
Brown of the Firemens of Newark. 

The reports of the officers and committees 
indicated that the pond is in excellent condition 
as to membership, interest and finances. 


Candy Factories as Fire Hazards 

The recent fire in a New York candy factory 
which caused a considerable loss and impeded 
street traffic directs attention to this class of 
properties and their fire hazards. 

Concerning this subject, Fire Insurance In- 
spection and Underwriting, by C. C. Dominge 
and W. O. Lincoln, published by The Spec- 
tator Company, contains the following: 

The 
essential 


Factories. materials used are 
chocolate, 


syrups, nuts and spices. 


Candy siigar, 


glucose, oils, flavoring extracts, 
Starch is used incidentally. 
The hazards are “‘batch warmers,” which are used to 
keep stock from setting. 
metal set on 
If direct fire heat is 
combustible base and have a permanent iron gas pipe 


Candy 


fire brick-lined 


They resemble a hood of 


a bench with gas burners under same. 


used they should set on an in- 
furnaces are cylindrical iron, 
coke- or with the 
grate near the bottom and the candy kettles resting 


connection. 
stoves, coal-fed 


directly over the fire. The principal danger is the 


likelihood of the candy boiling over into the fire, 
where it might flare up and ignite the ceiling or run 
over the floor. The furnace should set on proper 


metal hood 


with nut 


and have 


Tumblers: 


foundation 
Coaters and 


brick ventilated 


above it. Candies 


centers and sugar-coated are made by tossing and 
tumbling in spherical copper vessels, steam heated, 
and have practically no fre hazard. Dipping Pans: 
These are for dipping unfinished candies, generall: 


The pans are usually set in the 

Kettles: In 
furnaces, 
heated) are 
Peanut Roasters: 


in metted chocolate. 
and heated by 
kettles 
kettles 
melting sugar, glucose and syrup. 


work-table steam. addi- 
tion to the 


copper and 


used on the stationary 


iron (steam used for 


These are generally small rotating iron cylinders 
heated by gas, coke or coal. They should be properly 
set and guarded from inflammable materials. Vacuum 
pans, sometimes used for boiling sugar and syrup, 
present only the hazard of steam pipes. Starch 
bucks are employed to coat the candy with starch. 


These machines are motor-driven with a shaking and 


shifting motion. Very little dust escapes where these 
used, lights 
from the vicinity. 


Candy is 


should be 
Starch Dry 


machines are although open 


removed immediate 
made hy 
1 


Rooms: moulded in depressions 


patterns pressed upon the. flat surface of powdere: 


starch, held in wooden trays, the soft candy being 


let into the moulds hy means of droppers or tin 
vessels. To facilitate the setting of the candy the 
starch trays are placed on racks in dry rooms, which 
are generally frame and steam heated. Dry rooms 
should be built of fireproof material, properly vented 
and without open lights. 
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ANOTHER TEXAS MUTUAL IN 
DIFFICULTY 


Examination Reveals Finances in Bad 
Shape 

Ed Hall, Texas Commissioner of Insurance 
and Banking, has just made public the report 
of examiners who made an examination of 
the United Mutual Fire Insurance Company, 
of Texas, which discloses that the affairs of 
this concern are not exactly what they might be. 

“The amount of claims outstanding in com- 
parison to the company’s assets and income 
is excessive,” the examiner stated in his re- 
port. “It is obvious that all losses cannot be 
paid in full if the company continues on its 
present basis. The condition has been so 
pressing for the past several months that it 
has become necessary to delay adjustment of 
losses after notice of loss has been received, 
and to make adjustment of the lowest possible 
figure. Many claimants are complaining of 
this condition, others are threatening suits, and 
some have actually instigated suit. Your ex- 
aminer would recommend that small payments 
be made on present claims wherever possible 
and the policyholders’ agreement taken to ac- 
cept the balance at a later date; and, at the 
same time, some plan be worked out between 
the president of the company and the depart- 
ment whereby policyholders having just claims 
against the company may receive settlement at 
the earliest possible date. The president seems 
to realize that something must be done in the 
near future. To date he and one of the em- 
ployees of the company, to whom he is per- 
sonally responsible, have advanced approxi- 
mately $11,000. A loan of $5000 has also 
been recently made at a Houston bank.” 

The financial statement as of December 31, 
1920, shows total income of $395,753, with 
amount carried forward $527,293. Disburse- 
ments totaled $321,506, balance $205,696. Total 
admitted assets $146,665; total liabilities $244,- 
075 and deficit (liabilities over admitted assets) 
$97,409. 


Home’s Fire Prevention Poster 

The Home of New York has prepared and 
sent out an attractive poster, in black and yel- 
low, in recognition of Fire Prevention Day, 
October 9. It is headed, “Convert Loss Into 
Achievement,” and carries the following there- 
under: 

“America wastes $300,000,000 yearly through 
preventable fires. Ordinary care and precau- 
tion will convert this great loss into construc- 
tive achievement.” A bursting money-bag is 
pouring forth the saved money for the enrich- 
ment of a town. 





—E. B. Barrows, formerly of the St. Paul Fire and 
Marine, is now special agent for the AZtna at Hartford 
in Minnesota, with headquarters at Minneapolis. 

—The Norwich Union Fire and the Norwich Union 
Indemnity of New York will shortly move to 75 
Maiden Lane, New York. 

—tThe Bates Adjustment Company of Dallas, Tex., 
is opening a branch office in Havana, Cuba, with L. R. 
Cole as manager. 

—An investigation of fire insurance companies 
operating in Kansas is being made in connection with 
alleged violations of the resident agents’ law. 


GRAND NEST OF THE BLUE GOOSE 


New York Now Has Biggest Pond in the 
Country 


[Special Dispatch to THE SpecTaToR] 


Cuicaco, Oct. 4—The fifteenth annual 
Grand Nest meeting of the Ancient and Hon- 
orable Order of the Blue Goose was held at 
the Hotel LaSalle yesterday, with more than 
150 delegates from ponds throughout the 
country present. Most Loyal Grand Gander 
E. D. Marr opened the meeting with the usual 
ceremonies. 

Reports of delegates were received, notable 
among which was the report of the delegate 
from New York pond, which, under the leader- 
ship of its Most Loyal Gander W. E. Mallalieu, 
within the last year jumped from eighteen to 
first place in point of membership. This 
notable record won for the New York pond 
the silver loving cup, donated by the Grand 
Nest to the pond making the greatest increase 
in membership. 

After considerable discussion of the propo- 
sition to defray the expenses of delegates in 
attendance at annual meetings, the following 
resolution was adopted: 

Resolved, That in view of the difficulty in securing 
representation at the annual meeting from smaller and 
far-distant ponds, the Grand Nest be authorized to 
reimburse all ponds outside of the States of Ohio, 
Indiana, Kentucky, Tennessee, Illinois, Michigan, 
Iowa, Wisconsin, Minnesota, North Dakota, South 
Dakota, Missouri, Kansas, Nebraska, Oklahoma, 
West Virginia, Colorado, Wyoming and New Mexico 
to an amount not to exceed $100, to be applied 
toward the expenses of accredited delegates in at- 
tendance at the Grand Nest, provided such delegates 
attend at the expense of the pond. 

The committee in charge of the efficiency 
contest awarded a silver loving cup to the 
Michigan pond for having during the year 
made greater progress toward obtaining its 
eligibility quota than any other pond, and for 
having filled every requirement of the contest. 

The following Grand Nest officers were 
elected for the ensuing year: Most loyal 
grand gander, M. M. Hawxhurst, Ann Arbor, 
Mich.; grand supervisor of the flock, W. P. 
Fess, Winnipeg, Canada; grand custodian of 
the goslings, John F. Stafford, Chicago, IIl.; 
grand guardian of the nest, W. E. Mallalieu, 
New York, N. Y.; grand keeper of the golden 
goose egg, H. Verne Myers, Waterloo, Iowa; 
grand wielder of the goose quill, Paul FE. 
Rudd, Milwaukee, Wis. 


Easier Reporting to Federal Government 

It is expected that the new revenue bill will 
make reports by fire and casualty companies 
acceptable to the Federal Government if pre- 
pared in the same manner as returns to the 
various States, thus simplifying the work of 
instirance companies. 





National Bureau to Reorganize 
On Friday, October 7, there will be held a 
meeting of the National Workmen’s Compensa- 
tion Service Bureau at the Hotel Astor, New 
York, at which the special committee, headed by 
Louis F. Butler, president of the Travelers of 
Hartford, will report its plan of reorganization. 
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It is anticipated that the plan may involve an 
enlargement of the scope of the Bureau’s ac- 
tivities. 
Conference Committee of the California 
Insurance Interests 

Advantage was taken of the agents’ associa- 
tion meeting at Los Angeles, Cal., to form a 
conference committee representing the Board 
of Fire Underwriters of the Pacific, the Cali- 
fornia Association of Insurance Agents, and 
the Insurance Brokers Exchange of San Fran- 
cisco, the purpose being to promote harmony 
and unity of action. Edwin Parrish was chosen 
chairman and C. D. Babcock secretary-treas- 
urer. The next meeting will be held October 
21 at San Francisco. 


J. F. VAN RIPER MAKES ADDRESS AT 
BALTIMORE 


His Subject is “Fire Prevention and Fire 
Insurance From a Business Standpoint”’ 


J. F. Van Riper of New York, branch secre- 
tary oi the Norwich Union Fire Insurance 
Society of Norwich, Ingland, this week made 
an address before the Merchants and Manu- 
facturers Association of Baltimore on the sub- 
ject of “Fire Prevention and Fire Insurance 
from a Business Standpoint.” Mr. Van Riper 
spoke of the immense fire loss and of the edu- 
cational work being done by the fire under- 
writers, and then told his audience some of 
the things that they might do to reduce the tre- 
mendous fire waste. In part, he said: 

You can review your building codes with a 
view of finding any weak spots in them and 
generally improving and strengthening them in 
the interest of better construction. You can 
throw your influence for fireproof construction 
and for the introduction of automatic sprink- 
lers. You can wage a campaign for cleanliness 
and good housekeeping in all premises, whether 
they be industrial or mercantile, and you can 
insist upon a system of periodical inspections 
that will keep watch of sttch premises. You 
can wage a determined and ceaseless campaign 
against careless smokers. 

You can insist that your water supply with 
its mains and hydrants is kept in proper con- 
dition at all times. You can, if your city is a 
victim, insist that your fire department be kept 
out of politics; that the drilling and discipline 
of the organization be kept at the highest point 
of efficiency. You can work for a local fire 
marshal law, if you are without one, giving 
such an officer wide and drastic powers in the 
prosecution of incendiaries. Finally, you can 
prosecute a great educational work in your 
schools. 


An Error Corrected 

In The Insurance Year Book for 1921, Fire 
and Marine Volume, on page twenty, the finan- 
cial rating of the Retail Hardware Mutual Fire 
Insurance Company of Minneapolis is erro- 
neously given. The correct rating letter which 
should have been printed is “A,” indicating 
that the company has $1,000,000 or more of str- 
plus to policyholders, the amount of the com- 
pany’s surplus on December 31, 1920, having 
been $1,043,592. 

—It is anticipated that the Mississippi Association 
of Insurance Agents will endeavor to persuade the 
companies to do away with bank agencies when thes 
return to that State. 
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SEMI-ANNUAL STATEMENT 
FIGURES 


Principal Items from July 1 State- 
ments 


DECLINES IN ASSETS QUITE GENERAL 


Most Companies Show Disbursements Ex- 
ceeding Income in First Six Months 
of Current Year 

Below will be found tabulation showing 
the assets and surplus to policyholders of fire 
insurance companies as of June 30, I92I, ac- 
cording to statements filed with the Georgia 
Insurance Department, and also their total in- 
come and total disbursements in the first six 
months of 1921. In the cases of many of the 
companies the assets show a considerable de- 
crease, though in some such cases the surplus 
has increased, as compared with the amount on 
January I, 1921. With the majority of the 
companies their disbursements exceeded their 
income in the first half of this year. 





The Fire and Explosion Hazards of Com- 
mercial Oils 


Under the above title, William Vlachos and 
C. A. Vlachos, fire insurance inspectors, have 
issued a book of nearly 300 pages which should 
be of value to all fire underwriters. Their 
purpose is to so describe the hazards of various 
oils, and the methods of eliminating or reduc- 
ing the hazards and safeguards to be followed 
in underwriting such risks, as to enable the 
fire underwriters to cover such risks with rea- 
sonable safety. It is believed that the infor- 
mation gathered by the authors and set forth 
in this book will enable underwriters to rate 
and insure this general class of hazards more 
intelligently and to bring about the limitation 
of such fires as occur in oil risks so that they 
will not be total losses. 

Various chapters deal with the following 
general divisions of oils: Introduction to 
Vegetable and Animal Oils; Drying Oils; Semi- 
Drying Oils; Non-Drying Oils; Vegetable 
Fats; Animal Oils; Aquatic Oils; Oil Extract- 
ing with Solvents; Hydrogenation; Introduc- 


tion to Petroleum Industry; Petroleum Re- 
finery Construction; Fire Causes in the Petro- 
leum Industry; Fire Protection; Casing-Head 
Gasoline Plants; Fuel Oil Burning Systems; 
Coal Tar Oils; Alcohols; Oil Schedule. 

The book is thoroughly indexed and con- 
tains a great amount of useful information 
concerning the origin and extraction of oils, 
their chemical constituents, adulterants and 
substitutes, uses, fire hazards and methods of 
preventing and extinguishing fires; also advice 
to underwriters in connection with the writing 
or declining of such risks. 

This book is substantially bound in cloth and 
sells at $5 per copy. 


—Chattanooga, Tenn., expects to celebrate Fire 
Prevention Day on October 10. A suitable program 
will be arranged by the local chapter of the Fire Pre- 
vention Society. 

—A temporary organization of agents and brokers 
has been made at Kansas City, Mo., with H. A, Mc- 
Ternan as chairman and George Kumpf as secretary. 

—E. M. Liljeblad has been eletced most loyal gander 
of the Ohio Blue Goose, and D. W. Crane wielder of 
the golden goose quill. 





First Six Mos., 1921 


NAME AND LocATION ii ‘ oP First Six sg 2 oe NAME “ LocaTION . ee to '-o ee Disburse- 
oF COMPANY —Surplus to Policyholders— isburse- oF COMPANY Assets une 30, 1921 Jan.1,1921 Income ments 
Stock Companies—F ire Assets June 30, 1921 Jan.1,1921 Income ments Mechanics, Phila. $2,817,998 $1,181,525 $1,164,642 $635,789 $597,947 
Abeille, Paris. ....45. $1,367,975 $457,734 $345,796 $577,459 $542,655 Mercantile, New York. 3,922,660 1,852,802 1,947,315 1,093,759 1,193,590 
Aétna, Hartford ..... 39,648,395 15,604,415 15,214,909 12,146,264 13,294,242 Milwaukee Mechanics, 
Agricultural, Watert’n. 6,819,729 2,119,682 2,614,093 2,380,425 2,425,428 Milwaukee ........ 7,247,665 2,502,704 2,655,023 2,139,635 2,049,399 
Alliance, Philadelphia. 5,042,661 2,184,843 2,106,356 1,427,687 1,487,937 National, Hartford.... 27,894,683 9,866,645 8,318,306 8,711,270 7,878,124 
American, Newark 17,066,154 5,405,726 4,906,181 5,213,270 4,626,505 Nationale, Paris ..... 1,396,040 485,799 467,185 488,156 543,090 
Am, Alliance, N. Y. 3,618,405 2,095,626 1,959,547 839,625 674,821 National-Ben iene i ; 
‘Am. Central, St. Louis. 6,801,106 2,121,354 2.022.855 2,468,308 2,399,109 Pittsburgh ......... 5,222,271 1,680,059 1,601,342 1,599,865 1,704,796 
Am, Druggists, Cin- National oa “NEY. 11,134,999 3,969,251 4,505,957 3,619,712 8,492,344 

CMDR ak Seon es 824,084 658,480 627,637 164,698 137,367 Nat’l Union, Pittsburgh 7,540,362 1,982,941 2,104,616 2,434,729 2,732,889 
Am, Kagle, N. Yeas 4,719,477 1,814,227 1,918,527 1,951,949 1,604,153 Newark, Newark Rog 3,818,681  1,296.903 1.341.621 1.374.135 1,205,575 
Am. einsurance, a. oy vo, ’ Pot) Se ee ay 3445,00 ew runswic. ew 
Atlas, London ....... 5173-684 1.464.646 1,586,492  27045,199 2,113,458 Brunswick ....... 2,258,497 605,650 714,735 976,716 1,015,846 
ape eenage meres . 11,447,632 3,482,558 3,724,512 6,401,413 7,091,886 New Hampshire, Man- 

Bankers & S ae Xs 3,665,742 1,851,310 1,974,154 965,723 1,023,541 CS) ee eee 10,324,239 4,535,074 4,373,583 2,549,033 2,777,217 
Poston, | Sis g EPS ee: 12,697,095 4,454,770 4,656,316 3,600,282 3,828,966 New Jersey, Newark... 2,125,397 1,200,926 1,300,661 812,428 544,497 
British Am., Toronto.. 2,192,309 411,771 533,009 923,654 940,358 N. Zealand, Auckland. 2,103,182 948. 258 955,573 .. 914 249,403 
Caledonian, Edinburgh. 3,521,487 1,122,223 921,822 1,238,119 1,219,670 Niagara, New York... 14,397,852 4,939,432 5,750,498 76,604 5,025,693 
California, San Fran.. 3,444,203 1,706,226 1,615,514 996,127 1,109,933 North Brit. & Mercan- 
Camden Fire, aan 6,913,973 2,020,748 2/263 3,448 2,519,930 2,457,718 tile; EGMNNE «cedsi: 12,968,029 3,311,814 3,804,589  4.098,904 4,247,294 
Citizens, St. Louis. 1,129,397 780,831 459, "928 eos Hes po abe rg 7 . at 5 9,199,640 3,008,522 3,124,853 2,971,734 3,238,487 
v 2,904,151 1,658,815 1,716,004 715,574 orthern 4 2,546,846 986,822 904,048 737,873 554,018 
Columbia” aller Gh City. 2°301,43% "338/248 942.706 1 287,029 921,575 North River, "h. pee 9,340,454 4,136,294 4,126,772 3 113,943 3,009,849 
Com’l Union, London. 13,703,512 4,994,801 4,546,641 4,762,652 bare rie Norwich Union, Norwich 5,090,550 1,171,598 1,281,117 2,361,031 2,386,303 
Com’ Union, N. . 2,029,362 491,773 510,706 809,778 822,738 rient artfor 5,552,779 2,597,513 2,394,086 1,307,221 1,505,115 
Commonwealth, N. eh 4,344,001 1,806,637 1,778,505 1,286,432 1,264,310 Pacific, New York.... 2,852,591 1,191,352 1,118,607 908,021 921,884 
Concordia, Milwaukee. 4,692,439 1,377,662 1,359,142 1,522,501 1,627,370 Palatine, London .... 5,039,597 1,613,455 1,565,170 1,635,948 1,839,767 
Connecticut, a je 12,258,980 4,723,772 4,270,958 3,657,553 3,390,184 Palmetto Fire, Sumter, 1,274,979 473,566 529,061 923,885 450,580 
Continental, N. Y. 40,168,267 17,891,232 19,047,272 10,516,690 11,188,084 Pennsylvania, Phila... 10,149,620 3,202,523 3,015,058 2,905,376 2,993,612 
Dixie, Greensboro .... 1,628,611 926,535 844,348 398,858 507,781 Peoples Nat'l, Phila... 348,262 1,199, 604 1,189,542 519,753 579,409 
E agle, Star & British *henix Ee 405,020 494,778 434,119 527,347 542,265 

Dominions, London. 4,963,537 1,172,922 993,192 2,518,027 2,506,090 Pheenix, a eee ,902,074 1,924,573 2,018,723 2,190,134 2,261,631 
a 8,213 2,126,483 2,077,116 630,835 542,824 Phenix, ane 73247 088 1y000'046 POLL Ea? e101 B62 3380258 
PrOVIGENCE 6.0050 $,298,2 2,126,485 2; A 30,835 ,82 ‘rov. Washington, Prov. 955 ,669,946 ; $2 2,101,862 = 253 
Federal: "Jersey City.. 6,742,856 2,516,621 2,838,350 2,796,637 3,847,995 Queen, New York..... 16,539,703 7,471,113 7,024,199 4,868,649 5,288,213 
Fidelity Fire, “Sumter. 765,267 242,038 291,326 342,084 266,807 Rhode Island, Prov... 3,017,410 1,159,845 1,041,872 826,412 861,031 
Kid. Union Fire, Dallas 615,146 442.985 445,697 227,544 162,512 Royal, Liverpool ..... 20,645,861 5,672,153 5,230,152 7.491,465 7,754,209 
Fidelity-Phenix, N. Y. 27,333,601 7,869,910 8,186,208 7,898,242 7,629,249 Royal Exchange, Lon. 5,159,580 1,149,966 1,591,819 2,011,936 2,216,266 
Fire Assn., Phila..... 16,034,983 6,083,344 4,871,596 4,646,519 4,844,853 Savannah Fire, Savan. 431,568 308,158 303,962 106,345 94,518 
liremens, "Newark. nee 9,698,684 8,258,211 3,336,742 2,888,596 2,972,579 Scandinavian-American, 

Firemans Fund, San F. 23,007,887 6,710,870 8,192,075 8,564,004 9,758,184 Christiania ... 3,510,761 195,753 686,023 554,484 1,074,946 
Franklin, ee 6 608, 118 2,188,672 2,079,827 1,759,084 1,592,006 Scottish Union & Nat? it 

Ga. Home, Columbus. 20589 329,386 366,684 164,332 206,644 Edinburgh .... 8,006,357 3,802,039 3,264,827 2,078,917 2,154,939 
Gre t-American, N.Y. 40,595°939 20,118,647 20,013,906 10,704,514 11,023,808  Sccurity, New Haven. 7,731,999 2,510,079 2410,512 2,864,108 2,440,161 

Girard F. & M., Phila. 3, 995,816 1,483,143 1,449,841 1,610,336 815,598 Springfield F, & M., 

Glens Falls,Glens Falls 10,358,388 3,744,920 3,713,140 8,537, 067 3,220,049 Springfield . 19,362,876 6,805,707 6,533,418 6,153,627 6,338,987 
Globe & Rutgers N.Y. 45,202,355 18,227,442 12,061,312 5,772,027 5,202,413 Standard, Hartford. 1,568,329 853,613 869,034 390,785 422,812 
Great South’n, Atlanta 130,710 125,707 135,238 9,708 15,102 Star, New York...... 2,896,827 1,067,818 1,189,073 1,085,690 1,170,474 
Warioues New ee i 6 296,159 1 586,014 1,973,236 2,224,857 9 238,242 Sterling Fire, ae 2,451,995 1,413,353 1,393,456 478,684 531,331 
Hartford, Hartford.... 55,576,811 17,419,07€ 17,058,289 19,936,753 20,035,761 St. Paul F. & M.,St. P. 19,094,521 7,833,421 7,062,537 6,393,963 6,538,238 
Home, New York 71681518 297684639 18:451,744 31,614,740 22,510,691 Stuyvesant, New York 2,629,964 1,019,366 953,622 814,550 985,917 
Home ¥. & 3. San = '2'579'546 669,540 808,495 905,652 1,233,942 Sun, London ........ 6,350,690 1,903,425 1,662,015 2,095,045 2,153,840 
Hudson, New York. 2,379,338 989,938 1,106,098 534,825 526,745 Superior, Pittsburgh.. 3,038,388 1,176,390 1,185,341 909,903 914,290 
Importers & Exporters, Svea, Gothenburg .... 2,700,114 806,344 1,056,421 715,018 918,945 

New York ........- 2,784,070 944,991 1,100,263 1,096,939 1,030,663 Thames & Mersey,Liv. 1,602,913 301,594 720,686 915,051 976,667 
Ins. Co. of North Am., - Tokio Marine & Fire, 

Philadelphia. . eer 39,146,200 13,974,222 16,418,638 12,912,894 13,144,205 Le ee Sie 4,321,841 2,638,636 2,851,057 1,219,597 1,193,609 
Ins. Co. of State of 4 us Union, London ....... 2,834,024 1,065,772 1,123, 232 957,723 1,081,651 
* Pa., pag gg 4,907,043 1,474,945 1,558,131 1,471,587 1,457,692 (nion’ Fire, Paris..... 1,668,491 590,296 470,537 584,087 605,856 
iv, & Lon. & obe, ee a ge ie 9 Union Marine, Liverp’l 1,409,075 302,327 636,021 643,703 727,859 

ey ve pa fae oa 19,182,218 5,768,781 4,547,062 7,786,008 =f702488 | Union, Canton ....... 7,675,187 1,395,181 1,781,412 3,069,086 3,249,369 
yimdon a co a 7,118,053 2,753,186 2,012,02h = 8 adi United Firemens, Phila. 2,159,171 901,175 509,713 328528 350,368 

neon & Lancashire, Perey en : ) 762 United States, N. Y. 12,435,749 4,483,658 4,278,547 3,971,430 3,967,465 
L = | vere a x ‘i 7,603,822 3,491,608 3,053,342 923,305 2,036,76 Uiaine, Fah... -- 5.414.870 1322°885 989.146 2'005,868 2'232'303 
. rg Lk soca M. 700.461 411,292 596,160 88,585 56,967 victory hae il 1,444,87 1,064,346 840,366 485,854 474,300 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


NEWARK PHILADELPHIA 
Firemen’s Insurance Building 1022 Lincoln Building 


Dear Sir:— 


NEW ANNUAL STATEMENT 
BLANK 


The requirements of the new Con- 
vention form of Annual Statement 
blank involve radical changes in 
several important phases of a com- 
pany’saccounting system. ‘The blank 
calls for a statement of certain items 
of Income, Disbursements, and Lia- 
bilities, according to classes of busi- 
ness. 


The change in accounting systems 
necessary for this analysis may prove 
to be needlessly expensive unless they 
are made with a complete understand- 
ing of what is required. 


This matter has had our very care- 
ful consideration; we are therefore 
prepared to consult with you at any 
time, and to assist in making the 
necessary changes. 


Our wide experience in system work 
would no doubt result in a saving 
of considerable expense in this con- 
nection. 


We shall be glad to confer with you 
by appointment. 


Yours very truly, 


JOSEPH FROGGATT, 
President 





A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


Chicago Office 135 William Street 
Insurance Exchange New York 














The New Fourteenth Edition of 


PROMINENT PATRONS 
OF LIFE INSURANCE 


is widely recognized as one of the 


BEST CANVASSING DOCUMENTS 


ever issued. Its contents have been carefully revised 
for the new edition, and many new names have been 
added, so that the work now contains names of some 


6000 PERSONS 
carrying from 
$50,000 to $4,500,000 
of Life Insurance. Also 
400 LETTERS 


commending life insurance for protection and in- 
vestment. 





PRICES: 
Limp Cloth Binding Flexible Textile Binding 
$1.50 Single copy $2.00 
120.00 100 copies 160.00 
450.00 500 copies 600.00 
600.00 1000 copies 900.00 
THE SPECTATOR COMPANY 
CHICAGO OFFICE Publishers 135 WILLIAM STREET 


NEW YORK 
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THE DEMAND OF TO= 
MORROW 


Jerome Edwards Addresses 
American Life Convention 


Chas. 





FURTHER EVOLUTION COMING 





Warns Convention Against Possibility of 
State Encroachment on Business 


In discussing the demand which is going to be made 
upon the institution of life insurance by the genera- 
tion which is just merging into business, professional, 
financiai and other relations which go to make up our 
body politic, and the obligations which the companies 
represented here in this assemblage will be called 
upon to meet, my first reaction thereon is a realization 
of how thoroughly well you have met the demand of 
fifteen years stretching from 





yesterday during the 
1906 to 1921. 7 

You have made a thousand blades of life insurance 
stress grow where before a Sahara had existed. You 
have created a demand for life insurance and you 
have met that demand by an ever-increasing energy 
and fidelity to service. The forward steps that you 
have taken as individual companies and as collective 
members of the American Life Convention, in exempli- 
fying the best examples, has become one of the hap- 
piest and most imposing monuments to life insurance 
progress, even as the achievements have probably been 
ing to yourselves—just as it has been surprising 





to your compeers among the so-called old companies. 

li is not my thought to be uncomplimentary, if I 
point out that in the wild tempest of insurance in- 
estigation and exploitation which was ushered in with 
f 


ambitions, the avarices and the antagonisms « 


company management and _ political programs which 
reated the crisis of 1905 and 1906, 
nies were probably ushered into existence and proj- 

leveloped based more upon enthusiasm and hope 
on calculating vision, or even a keen apprecia- 
company 


many new com- 


" 
ul 

1 of the sterner obligations of 

ment, or even the real opportunities that awaited your 


manage- 


activities, 
“God moves in a mysterious way his wonders to 
Good Book Certainly as I look 


over the pages of life fifteen 
years it would seem as if the guidance of Providence 


periorm,” the says. 
insurance for the 


past 

i the virtue of enthusiasm had welded into effective 
channels of service and success the disposition of those 
men who in 1905-1906 and the year following believed 
the wider scope of life insurance and in the con 
litions of national prosperity which warranted your 
“The of yesterday are the daring 

lysmen of to-morrow.” 

At this point Mr. Edwards told of the United 
States Government's efforts in 1784-5 to secure 
some life insurance on Houdon, the sculptor, 











babes 


acticn. 





® was engaged to produce the statue o 
Washington stands 11 
Va it necessary ta 
the insurance in London. 

we contemplate the first piece of Government 
ife insurance, and, in fact, the initiatory process and 
foundation of our great institution, which served as an 
example if not an incentive in the building up of this 


i 


which now 


then 


George 


Richmond, was 





D 


freat service which we represent. 

1 now as to the demand of to-morrow. It will 
be conceded that the membership of companies operat- 
on the modified preliminary term plan go hand 
hand and operate quite as happily and quite as 
ifically and quite as securely as the companies 
and ultimate 








asing their calculation upon the select 
s, doing the same thing in a different way 


e thing that you accomplish as to provisions 





missions and expenses. 
refore, we all start on an even keel in the field 


insurance as far as opportunity and security 
all the companies operating upon a legal 


Of course, we have only just conceived 
* * * 


S concerned 
reserve basis. 
the service of life insurance is to be. 
The old-fashioned life insurance of yesterday has 
gone the way of the horse-car and the kerosene lamp. 





Each has served its purpose, but are woefully out 
of date. 
want an old-fashioned policy of an old-fashioned kind 
sold to him in an old-fashioned way, but the real de- 
mand of to-morrow is for the forward-looking com- 
pany and the improved form of life insurance that 
and will 


Sometimes, somewhere, is a man who will 


wide contingencies, new conditions 


serve family, social and business exigencies in a de- 


meets 


gree and possibly in more varied ways and meet more 
of the 
insur- 


positive demands than the so-called diversions 
last decade into group insurance, educational 
ance, corporation and partnership insurance, life in- 
come insurance, double indemnity, bank credit insur- 
ance, old age insurance, waiver of premiums and dis- 
ability features, and the various phases of life insur- 
ance utility which was always possible but not vital- 


They have come and are recognized as useful 
* * * 


ized. 
and permanent. 
My contention is, and my best excuse for addressing 
that by con- 
k, and a 


your membership to-day is close and 
tinued relation to field wo 
knowledge gained through association activity in vari- 
ous sections of the country, I am led to believe that 
the next generation of applicants for life insurance 
will demand for themselves the widest range of ad- 


and a still more complete 





somewhat wider 


vantages and ‘‘features” 
coverage that will seem very foreign to even the most 
advanced company official of to-day. * * * 


without ing able to 





I venture the assertion, 


prophesy the channel, that even as revolutionary as 
mentioned 


have appear 





some of the features I 
to the suave and satisfied 
they are moderate and casual as 


official 


company of to-day, 


compared with the 
provision of life underwriting as we shall 
two hence. 

am confident that the institution of life 


service 


know it a 
decade or 

In short, I 
through the versatility of its 
ipbuilders be enabled to cover 


insurance will 
and the genius of its 
practically every contingency of welfare and protec- 
tion safeguarding the human family up to, if not in- 
cluding, the age-old question of unemployment. 


I And 


do not stand aghast if I predict the ultimate working 
P oe 


out and adoption of even such a ‘“‘feature. 


There are no “‘frills’ in life insurance; there are 





no excesses to which standard and scientific life in- 


surance can go in adopting their policy provisions to 
meet the requirements of the insuring public, 


life insurance 


better 


which the progressive company can 


afford to discard. 


There will be further reforms in life insurance, so 


called reforms because they secure betterments. One 
or two such reforms or adjustments impinge them- 
selves upon my experience day by day as represent- 


idea of as com 
pared with for- 


getting that the two should go hand in hand and that 


ing the old selfish company interest 


increased service to policyholders, 
every provision extended and every new feature added 
to new policyholders should likewise be aggressively 
and secured to old policyholders, to the in- 
creasing prestige, power and profit of the company. 

slant on this feature of 
Blaekburn 


Tered 


0 

In order to get another 
company service, may I say that Secret 
and I 
called 
ticipated in the earlier 
the establishment of the War Risk Insurance Bureau? 





ry 
have some rather vivid recollections of the so- 


Government insurance, both of us having par- 


conferences which resulted in 


The results of its operation do not incline me to 
think that State insurance will ever be 
sidered a function of government. 

But I do not that we are all 
Every organized in any of the 
through 


seriously con 
forget creatures of 
company 
Union was 





forty-eight States of the created 
some process of legislation, and having been created, 


the States have found they could 


regulate and almost 
determine the exact character of management and 
even enter into more intimate details of company 


operation. 


I emphasize this to show what the State has al- 


ready done it can certainly do and do still more di- 


rectly and positively. 
My vision indicates that the State can even demand 


a certain specific service of life insurance companies; 


can point out that life insurance companies as crea- 


ures of the State are public service institutions— 


igencies of the State obligated to perform functions 
of value to all its citizens. The Interstate (¢ 
Commission, the operation of the anti-trust laws, and 
States, all ex 


~ommerce 


commissions of our various 
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the utility 


ercise such a definite control of and in the functions 
of public service and utility corporations as to point 
the way of State not State control of 
underwriting in all its branches. 

And the State may say certain privileges must be 
extended and that more definite opportunities shall be 
provided, whereby all of the citizens of the State are 
entitled to secure unto themselves a participation in 
institution of life 


direction if 


the protection afforded by the 
insurance. 

In concrete, the situation is this, and I quite appre- 
ciate I am decidedly and almost offensively at vari- 
ance with the judgment of most company managements 
who enjoy both experience and sagacity. We have for 
several years been educated by practically all life in- 
surance companies that one mark of especial advantage 
or evidence of good management is in the medical 
selection on new lives. This has gone so far as to be 
made one of the chief arguments in soliciting insur- 
ance in some companies, to wit, that their low mortal- 
ity on specially selected lives through the rejection of 
sub-standard risks and the refusal of any form of pro- 
tection to impaired risks has resulted in an excep- 
tionally low percentage of experience to expectancy. 

We find companies advertising with avidity and con- 
gratulating themselves with much ardor on a 59 per 
cent experience or a 67 per cent experience; and not 
to be invidious, these figures are casual and not 
meant to indicate any special company. But this is 
an error in gauging public opinion into which most 
all companies have fallen. 

Some day the State will step in or an investigating 
committee actuarial acumen and 
with more of an idea of social service to fit a welfare 
program will direct the very pertinent question, “Why 
are you charging premiums based upon an expectancy 
of 100 per cent whereas your experience proves you are 











with possibly less 


599 


meeting, say, only 67 per cent expectancy? 

And Mr. Counsel or Mr. Politician will ask: “Why 
discriminating against the citizens of the 
State who most need insurance, the impaired risk you 
the under average life, the man who under 
these circumstances man who 
need of life insurance, and his family of protection?” 

And there we are going to come face to face with 
an idea which no actuary, or no company policy, no 


are you 


- = 
speak of, 


very is the is most in 


superior Management is going to be able to offset; be- 
cause if it is the duty of life insurance to provide pro- 
tection for the family it increasingly the 
duty of the life insurance company to find a way to 
secure protection to the man who most needs life in- 
surance; and that is the man whose longevity may be 
shortened which he 
victim, and which may mean that his family may be- 
come a charge upon the State, directly or indirectly. 
And therefore I venture to say that the less life 
insurance companies express satisfaction in their low 
experience to expectancy the less apt they are to run 
some emanating from State 
legislatures requiring an extension of their service, 
which will secure life insurance to the men who most 
need it. If perchance I be deemed a heretic by some, 
remember that the heretic of yesterday, the radical of 


becomes 


because of conditions of is the 


against sort of demand 


to-day, is sometimes the prophet of to-morrow. 

And this gives birth to the thought that within this 
convention or similar bodies it seems to me there 
could very properly be instituted a plan or method of 
exchange reinsurance and division of risks based some- 
thing on the process employed by fire insurance com- 
panies, whereby, as we all know, the distribution of 
risk from one company to a dozen or more is a mat- 
ter of not only intelligent but exact mathematics and 
is recognized as both a proper and profitable method 
of underwriting. 





—License to do business in Texas has been granted 
by the Texas Department of Insurance and Banking 
to the United Life and Accident Insurance Company 
of Concord, N. M. The company has a capital stock 
of $500,000, with surplus of $269,832. No Texas 
agent has been desigrikted. 


—The West Coast Life Insurance Company of San 
Francisco, Calif., has established a woman’s depart- 
ment which has been placed in charge of Mrs. R. 
Dietrich, It is planned to confine the operations’ of 
the new department exclusively to work among women. 





THE SPECTATOR 


Thursday 





























Staying Power! 


‘‘The business that pays is the business 
that stays!’ is a phrase particularly pertinent 
during the present period of financial depres- 
sion and re-adjustment, when the agent’s 
prosperity as well as character of his work is 
reflected in the staying qualities of his bus- 
iness. 

To renew year after year, Life Insurance 
must not only have been well sold in the begin- 
ning, but must possess qualities which will 


constantly re-sell it to the policyholder. ‘The 
most important of these qualities are Service 
and Low Net Cost because they make purch- 
asers into satisfied policyholders. 

The high renewing power of the business, 
on account of unique Union Central Service 
rendered, combined with the Company’s 
long maintained record for Low Net Cost, 
yields a constant advantage to the Union 
Central agent. 





For further information address ALLAN WATERS, Second Vice-President 


| The Union Central Life Insurance Company 


Jesse R Clark, President CINCINNATI, OHIO 

















LIBERAL CONTRACTS FOR AGENTS WITH 


TWO-REPUBLICS LIFE 


The Two-Republics Life Insurance Company of El Paso, Texas, welcomes 
new agents who join its forces whose desire it is to make a connection with 
a clean, progressive, and rapidly growing company. 


The Company’s contracts are liberal and its sub-standard facilities enable 
its agency force to do away with wasted effort and lost motion in the volume 
produced. 


Territory open in Texas, New Mexico, Arizona and Arkansas. 


FOR FURTHER INFORMATION WRITE THE HOME OFFICE 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
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USE WHAT YOU’VE GOT 


Most Men Do Not Realize Their Own 
Possibilities 


LOCK YOURSELF UP AND THINK! 
Analyze Some Successful Man and Then 
Analyze Yourself 


By Mrnor Morton 


Find out! 

PW oot iercecncreee Lock yourself in a room 
for two hours and think. 

Do you know how to think? 

Try this system: When the door is locked, 
sit down in a chair and concentrate your mind 
upon the most successful man you know. He 
has gone to the top— You haven’t. Why ?— 
He has the same number of eyes and ears and 
hands and feet as you have, no more— He, 
probably, is no smarter or better looking than 
you are, and yet you feel that he has something 
you lack. Spend one hour analyzing this 
man— Pick him to pieces. Use a pad— Put 
down his good qualities, his education, ad- 
vantages and opportunities. On another sheet, 
put down his handicaps, disadvantages and 
misfortunes. 

When you shall have made a complete in- 
ventory of his assets and liabilities, physical, 
mental, and temperamental, as well as the ad- 
vantages and disadvantages of his oppor- 
tunities, surroundings, and all other external 
influences which may have influenced his 
career—take a new pad, and spend the next 
hour analyzing yourself, after the same man- 
ner—Put down on one sheet everything that 
has been favorable to your success On an- 
other sheet put down everything which has 
Be conscientious! 
two inventories! 


been unfavorable— 

Then, Compare the 
What will you find ?— 

Ninety-nine times out of a hundred, it will 
develop that you started out with about the 
same equipment. The other fellow “took 
stock,” found out what he had and put it to 
work— You didn’t. That is the difference! 

The big men of the country are only “aver- 
age men”—aroused. 

The object of this article is to 
you— The world needs “thinkers” to-day as 
never before in its history— There is a danger- 
ous tendency, in some quarters, to let the mob 
And mobs.don’t think, The 
masses of the people will follow, more or less 
blindly, a leader—good or bad. 

Knowledge is power; consciousness of power 
is essential to leadership, and leadership means 
success, 

Two hours’ earnest thought, in a locked room, 


arouse 


have its way— 


will bring before your mind qualities, attributes, 
abilities and opportunities which you didn't 
know you possessed. You will recognize the 
“possibilities” of these assets— The next step 
will be to learn how to utilize these newly 
discovered resources. When you convert these 
“potential” forces into actual power, by in- 
telligent and intensive use, will have 
reached the point where “leadership” will come 
to you. You will have “found yourself’— 
You will be conscious of what you have and 
of what you can do with it— This is “power.” 
The masses will sense a “something different” 
in you, and you can do with them what you 


you 


will. 

The crowd will acclaim 
made of different clay—but you will know that 
they are wrong. God was not partial— Your 
equipment was that of the average normal 


you a superman, 


man— 

Two hours of intensive, analytical thinking 
in a locked room, followed up with earnest 
and intelligent use of the latent, sleeping, 
forces which you discovered, “did the trick.” 

The fellow who wrapped his “one talent” in 
a napkin and hid it away lost out all around. 

Ben Franklin had a big brain, but it would 
never have done the world any good if he 
hadn’t used it. 

You may have a coal mine in your front 
yard, but you will freeze to death if you don’t 
use the coal. 

Don’t pity yourself or seek sympathy because 
you have been “unfortunate.” 

The contention that “the other fellow” has 
had superior advantages and opportunities is 
not a valid alibi— Weak men wait for oppor- 
tunties— Strong men make them. 

Lock yourself in a room for two hours and 
think—find out what you've got, and then use 
it—and you won't need an alibi. 


Be Ready in Advance 


The world is full of salesmen who are 
eager to put off what they have to do until 
tomorrow. They wonder why they never suc- 
ceed and do not seem to realize that they are 
their own worst enemy. Planning one’s work 
and having your prospect list made up in ad- 
vance is the only way to solve the situation. 
Then there will be something definite to your 
canvass. It will not be hit or miss. 

It is more important to-day than ever hefore 
to understand in advance what is the financial 
ability and connections of the prospect, the size 
of his family and other matters connected 
with his personal habits and life in order that 
the salesman may fit the policy to the indi- 
vidual prospect’s needs.—The Manhattan Life. 
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SPENDALLS 


They Crowd the Roads, Their Name is 
Legion 


VICTIMS OF A FAKE FORTUNE 


Trump of a Kind and Driven to Almost 
Every Shift of Destitute Womanhood 


The secretary of my company turned toward 
me, after he had chucked into his desk a badly- 
printed pocket dictionary. A  pinched-faced 
and shabby woman had sold him the bit of a 
book at double the price you could have bought 
it for at any book store. The dictionary 
agent had passed me as I came near the secre- 
tary’s desk. 

“Want a pocket dictionary? 
tary. 

“No, thanks,” I replied. 

“Just about once in three months she turns 
up,” said the secretary. “For a long time it’s 
been pocket dictionaries, and I’ve given green- 
backed smeary-printed dictionaries to about a 
dozen folks. Before that it was a woman’s 
paper—and my wife gave away the extra 
copies.” 

“Near-charity,” I said. 

“Very near,” replied the secretary. ‘I can't 
refuse her. You're a solicitor, and her green 
wads of words are sermons on life insurance, 
just as she is herself a down-at-the-heel life 


” 


asked the secre- 


insurance sermon.” 

“Tf you’ve got time while the clerk is having 
those claim papers prepared, please tell me the 
sermon,” I said. 

“T will. And the sermon fits in well with 
claim papers. I'll cut the story as much as 
possible. You saw the woman and you can 
guess her trail through the troubles of life.” 

“The most squalid of rooming houses, meals 
cooked over a ten cent gas contrivance. For 
amusement, one movie a month. If sickness 
comes—the ward of a city hospital.” 

“All that and worse,” said the secretary. An 
aged mother. Paralytic. It isn’t likely those 
two women eat in a year as much solid food 
as you or I do in a week. And about as little 
ahead of ’em as the women of a besieged 

3elgian town in the war days. The only thing 
lacking is a bit of an exploding shell to end 
their misery. 

“Vet when I began as a cub clerk in an in- 
surance office, Spendall, husband of the 
paralytic and father of the dictionary vendor, 
was cashier of the concern. That was long ago, 
when life insurance companies had a little way 
of turning up their toes and inviting the serv- 
ices of receiver. 

“Spendall lived in my town; that was how 











I got my first insurance job. Pretentious 
mansard roof house, lawn with plaster statues 
of Venus and Diana—both five feet tall. Drive- 
way twisted in three loops to make you think 
the ornate house was way back from the road. 

“‘«Stuck-up,’ was what we boys called Sara 
Spendall! When I went there of an evening 
I almost trembled at the fake stained glass 
door. They were the only folks in town that 
kept a ‘butler,’ a sour-looking mulatto, who 
wore a white apron when he went out at dusk 
to light the gas in the two immense globes at 
the beginning of the driveway. 

“Aside from being awfully stuck-up, Sara 
wasn’t so bad. Of course, being the only child 
of Spendall and of an indulgent and con- 
ceited mother, Sara was spoiled. But she had 
her points, as she proved later. 


More Front 


“Everything about Spendall’s home was 
fakish, although I didn’t know that then as 
well as I did later. Great fake paintings in 
fake gold frames in the only reception room 
in town. Fake-gold chairs that wiggled and 
creaked when you sat on them. 

“ “My de-ar daughter will be down presently,’ 
would say Mrs. Spendall, sprawling herself on 
the fake-velvet sofa, swinging a vast ostrich- 
plume fan. ‘She’s surely most popular. All 
the young men of this place call swarmingly, 
as I may say. She doesn’t hardly get time for 
her French—and what is ladyhood without 
that language?’ 

“Notwithstanding that somehow the flavor 
of the whole shebang was false and fakish, we 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, III. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the eS i- 
cation. More than 400 salesmen are using all's 
sales creating letters for life, accident, partnership, 
corporation and fire business. An in e com- 
any official writes, ‘Am well pleased with the letters. 
hall be able to make effective use of them.” Re- 
quest ppatticulare—ask for folder-11A. 


WILLIAM S. HULL Madison, Conn. 
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fellows did call ‘swarmingly, as Mrs. Spend- 
all said. For us the gilded, over-velveted and 
over-pictured reception room was our one bit 
of high life in the town. When we had Sara 
and the reception room in mind—heavens, how 
we dolled up ourselves! 

“Tn the petty insurance company the cashier 
was the authority on the set of pants and the 
shape of collars. Of a morning he would dance 
in, and the first labors of his day were with 
the office feather duster, removing specklets of 
dust from his shoes, polished by the ‘butler.’ 
He was the official Beau Brummel of the con- 
cern, and when he said a hat wasn’t the right 
shape, that settled that hat for all time. _ 

“A few years passed. An uncle of Spend- 
all’s wife died, and he left her what Spendall 
called ‘a pot of spondulics.’ The fake mansion 
became more fake than ever. Miss Sara drove 
around town in a phaeton, drawn by a high- 
stepping pony with near-silver trappings. So 
much near-gold furniture in the reception room 
that you traveled in horse-shoe curves in get- 
ting to the door after your call was over. Miss 
Sara’s gowns were never twice the same, and 
Spendall had a coachman who drove two high- 
stepping bays and his master to the station. 


Luck CHANGES 


“Then and suddenly the bit of a company 
slipped gently out, catching the financial fever 
that was common in those days. It was an ex- 
cellent thing that the receiver was a well-to-do 
retired judge, for there was so little to receive 
that the fees of that receivership wouldn’t 
have bought food for a receiver dormouse. 

“In the South I once heard a sermon from 
a colored preacher. ‘When youse don’t correct 
ober-change in der grocery, look out,’ said the 
preacher. ‘Crime trabbels in swarms. Mos’ 
likely fore der week am ober youse’ll be liftin’ 
chickens. Same al’ays. Same with luck, same 
with cards. Youse holds, say, a pair ob 
two spots, and when youse draws, youse gits 
a three, a fo’ and a seben. Ef th’ bugs done 
come to youse potatoes, look out fo’ wums on 
der cabbages and blight on der corn! A big 
poet once said, ‘One trubble done boost an- 
other so recurrin’ dey is.’ 

“Tt was so with Spendall and Spendall’s 
folks. Three months had not passed when the 
coach and the butler were gone. So was Miss 
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Sara’s phaeton and the pony and the pair of 
high-stepping bays. And a little later there 
was an auction and the town had the chance 
to buy near-paintings and near-other things, 
including the plaster Venus and Diana. Then, 
when the interest on first and second mortgages 
didn’t appear, the house and grounds followed 
the plaster stuff. And closely following, the 
town heard that Mrs. Spendall had a stroke. 

“Perhaps it was only logical that everything 
having fallen about his ears, that Spendall 
himself caught a bad cold and cashed in. 
Only it wasn’t exactly a cashing in. Not a 
single cent of life insurance, not anything but 
the doctor’s and the undertaker’s bills. 

“Sara has proved herself a trump in a way. 
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For many years she has managed to support, 
if courtesy can call it that, her paralyzed 
mother and herself. With no training for any- 
thing really practical, Sara has been driven to 
almost every shift known to destitute women. 
So ends the lesson.” 


EVERYWHERE ARE SPENDALLS 

To-day there are thousands and thousands of 
Spendalls. There has never been such a gener- 
ation of Spendalls. Their motors crowd the 
roads, their pretentious “cottages” clutter the 
fringes of every suburban town, their name is 
truly Spendall and their tribe is legion. And 
unlike the days of Sara’s father there never 
has been a day when life insurance companies 
have been so solid, so safe. And there has 
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never been a day when the life solicitor has been 
more greatly needed. 

Go to it, man of the ratebook! Convert gas 
at twenty-seven cents per into premium pay- 
ments. Prove to the Spendall who is about to 
make his third payment on a steel and rubber 
money gobbler that he couldn’t do a wiser thing 
than refuse another payment and return the 
money gobbler to the dealer. Drive home to a 
Spendall the ancient and always true lesson: 

“For age and want save while you may; 

No morning sun lasts a whole day.” 
And, ‘Who dainties love shall beggars prove. * 
Raise the Doubt 

When a man is uninsurable and knows that 
he is uninsurable he comes to a full realization 
of the value of life insurance and he desires 
life insurance as he desires nothing else. This 
is psychological, Always the things a man 
cannot have are the things he desires. It is 
said that kings crave nothing more than to 
retire into private life and forget the cares of 
state. Said a man troubled with rheumatism. 
“My doctor tells me that rare beef is the worst 
thing I can eat. I didn’t used to care for rare 
meats, but now that I am denied them I simply 
crave them.” 

The wise salesman or agent makes use in his 
canvassing of this selling fundamental. In a 
judicious and tactful manner the life insurance 
solicitor suggests that if the prospect can obtain 
life insurance it will be for him a most satis- 
factory investment. He manages to convey to 
the prospect, and without exciting the pros- 
pect’s antagonism, that there is uncertainty 
about his getting insurance and that if the mat- 
ter be put off there may be even more uncer- 
tainty. There is nothing sure about the offer, 
and that very uncertainty that is instilled into 
the prospect’s mind creates a longing for what 


is tentatively offered. And, of course, in thus _ 


expressing uncertainty as to whether the pros- 
pect can obtain insurance, the agent is telling 
the exact fact. And many men never know 
they have a dangerous disease until the medical 
examiner looks them over, just as the appear- 
ance of a man may suggest the most robust 
health while this is anything but the truth. 
Make your man realize that life insurance is 
so costly to your company that it is only fair 
to warn those to whom the agent talks that for 
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many persons life insurance is unobtainable. 
Let your prospect know that you have written 
applications on many who were of necessity 
refused insurance and would, now put them- 
selves to great trouble if by any means they 
could obtain life insurance. Let him realize 
that very likely for him life insurance can be 
had, but at the same time there is no certainty 
about this. 

Herein the salesman of life insurance has 
opportunities not given to most salesmen. The 
land salesman offers his lots without condition; 
anybody who has the price can have them. 
But the life insurance salesman offers a com- 
modity the very nature of which makes it un- 
available for many, and therefore far more to 
be desired by those whom we may call the 
elect. 


Indiana University’s Insurance Course 


The bulletin of the Indiana University, which is 
located at Bloomington, Ind., gives information con- 
cerning a course in insurance. In the freshman year 
the work is the same as for the general business 
course, except that mathematics is required. In the 
junior year life insurance is given two hours weekly 
in the first semester and property insurance in the 
second semester. In the senior year the law of insur- 
ance is an elective study for two hours weekly in the 
first semester, and problems in insurance are given 
two hours weekly. 


The man who avails himself of the services of life 
insurance to make secure the future of those to whose 
protection he is legally and morally committed, thereby 
makes manifest the presence of an inward and spiritual 
grace, with material results as salutary to his dearest 
ones as they are creditable to his heart and fore- 
sight.—John Hancock Notes. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

CMOS oiineccndady acracandee $128 .05 
Twenty Payment Life........ $167 .10 
Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 




















THE SPECTATOR Thursday 


LIFE INSURANCE SECTION 


l (0, Q— E 
9 : 
One Hundred Million Dollars in the ; : 
abstract is not significant. P 
One Hundred Million Dollars rep- : 





















resenting one year’s paid-for in 
new business by Missouri State 
Life Agents is significant to you as 
an informed Life Insurance man. 


OTHER SIGNIFICANT FACTS 9 


—A New Accident and HealthfDepartment. 


—Free Service of Home Office Group Insur- 
ance Specialists who give you assistance in 
your territory. 


—A Sales Service Department that has one 
purpose—to increase your sales. 


—Limit extended to $300,000 on one Life. 


—Both Non-Participating and Participating 
Policies. 


—Liberal dividends paid beneficiaries in ad- 
dition to monthly income. 


—Insurable Age 10 to 65. 

—Provisions for Substandard Business. 
—Policies that carry every up-to-date feature. 
—Liberal Agency Contracts. 

7.24% is the rate of interest earned in 1920 on 
our mean ledger assets. Funds invested in 
the safest securities—farm mortgages. Val- 


ues do not fluctuate—always worth 100 cents 
on the dollar. 





OUR AGENTS PARTICIPATE IN QUR PROSPERITY ro 


MISSOURI STATE LIFE 


Insurance Company 
M. E. Singleton, Home Office 


President Saint Louis, Mo. 





Unless you ‘‘say something’? how will we know you 


are interested? Send for New Booklet of Company Facts. 
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CUTOUTS 


“Dope” From Company 
Conventions 


Interesting 


THE PICK FROM A LARGE PILE 


Extracts From Talks Which Had a Punch 
as Delivered Before the Agents 


Many life insurance companies have for the 
past few weeks held agency conventions of all 
sorts and kinds. Some were $100,cco Clubs 
and some $200,000 Clubs; some were Leaders 
Clubs and some carried weird names devised 
by combining certain syllables from the com- 
pany’s title. 

Thomas A. Buckner, vice-president of the 
New York Life Insurance Company, signs his 
name to an article in nearly every issue of the 
New York Life Bulletin. Always well worth 
reading, in the number devoted to the $200,000 
Club of the company, he starts off with a bit 
of philosophy which has a fresh look to the 
critical eye of the editor: 

If men would do their duty by themselves, their 
families, and their or corporate interests; 
“If” they would walk into life insurance offices un- 
pushed and apply for life insurance when and for 
as high amounts as they should, and not constantly 
try to put off and delay the day, there would be scant 
need for life insurance agents or the clubs—but they 
phase. 


business 


won't. So waste no time discussing that 





For Over Seventy Years 


On August 1, 1851, the Massachusetts 
Mutual issued its first policy. From 
that day to this its constant endeavor 
has been to furnish the best possible 
life insurance protection at the lowest 
possible net cost. That it has succeeded 
is shown by the enviable reputation which 
the Company enjoys among those who 
buy insurance and among those who sell 
it. Efficient service and a square deal 
for everyone have been its watchwords 
for over Seventy Years. They will be 
its watchwords throughout the years to 
come. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 
Springfield Massachusetts 


Incorporated 1851 
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Mark Twain said that it was “difference of opinion 
that made horse races.”” It is this ineradicable trait 
in the human unit that gives high-class persuaders 
of men the chance not only to make a living, but to 
earn a fine position in the world of salesmanship, and 
to stand out prominently among their fellows. 


The Equitable Life Insurance Company of 
Iowa published a number of well-considered 
addresses in a recent convention number. One 
of these by U. C. Upjohn, touched on a num- 
ber of subjects. In speaking of intercompany 
competition, he told. a little tale, which illus- 
trates with particular force the ethics of the 


business on that point. It was as follows: 


Competition hasn’t been mentioned since I have 
been in this session but once and that was just a 
reference in this last talk. I would like to tell a 
little true story that happened in my own experi- 
ence that had all to do with my attitude toward 
competition in life insurance. 

In 1909 I was with the Northwestern 
with it 


Mutual In- 


surance Company, and was a good many 
years. I loved competition. They had the biggest 
dividends ever found anywhere. They had a dandy 
contract and I just liked to go to it and scrap, and 
I used to do it and do it right along. We had in 
a State Senator, quite a prominent man, 
little life insurance. Te had never 
been sold on the life insurance idea, but the Mutual 
Life Insurance man got in there and got him sold 
to a certain extent on the life insurance idea. My 
happened 
Life was 


Chicago 
who had very 


work was largely among strangers and I 
to solicit him and found that the Mutual 
in on the job and I said to him, “Listen, I would 
like to get a crack at that business.” He 
“What does that mean to me?” I said, “It means 
dollars and cents to and I want it on the 
basis of dollars and cents and no other basis. If I 
can’t show you that we have a proposition that merits 
don’t touch it, but if I can 
want a fair break with this other fel- 


said, 


you, 


your consideration, 
show you, I 
low.”’ I asked him when he was going to have his 
examination. He said at two o'clock. I asked if I 
could have mine at one, and I got it. It took thirty 
days to thrash out that competition. I would have 
an interview and the other man would have an in- 
I could see through the whole thing that 
I was winning out, and I finally did win out. On a 
Saturday afternoon the man going to 
take the proposition, Upjohn, I think you have the 
but I have promised this other man the 


terview. 


said, “I am 


best one, 


last interview. I promised him that I would see 
him hefore I finally gave my consent to take the 
insurance and I am going to see him on Monday 
morning and if you will come in here on Monday 
a:ternoon I will give you my check for that policy.” 


asked 
wasn’t there, 


I went in there on Monday afternoon and 


for this gentleman. The girl said he 


nd said it in kind of a funny way, and I asked her 


wasn’t there. She said he was killed on 
Now that is a fact. My policy 


Mutual Life insurance policy 


= 


hy he 
Saturday afternoon. 
vas for $50,000; the 
vas for $50,000. 
the two if I hadn’t butted in on that case and that 
man would have died with $50,000 of insurance that 
he died without. 

I have never fought 


He would have taken one but not 


a competition case from that 


day to this and I will never fight another competition 


as long as I live. I think it is rotten business. 


The field supervisor of the same company, 
P. M. Ray, related an incident wherein there 
The introduction 
being omitted, the story starts as follows: 


is a moral not without merit. 


A number of years ago there was a fine girl in the 
community who was a teacher. She had a fair edu- 
cation, she was making a success of her teaching, 
earning a fair wage, clothing herself well, saving a 
little money and was highly respected. There was a 
young man in the community who was working out 
saving his money, laying the ground- 
work for a future. This young man met the young 
lady and admired her. He began to pay her atten- 
tions and she found that he appeared well to her and 
after a short period of courtship they were married. 
They established a little home and in the course of 
time a couple of little boys came into the home. 
They were living well; they had aspirations for the 
education of ‘those children and a better place in life 
than either of them had had, but one day something 
happened. They went to bed as usual, but in the 
wee smell hours the man got up, took a few little 


on -a farm, 
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contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
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A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 





The Company Will Pay 


Foe Natural Daathe. «<<. 66k diecicccce $10,000.00 For Accidental Death....... $20,000.00 
For Total and Permanent Disability, a monthly income to the Insured of........... 200.00 
For Major Surgical Operations (Maximum).................0cccccccccccccuccecceeus 200.00 
For Loss of Right Arm above Elbow or Loss of Either Leg above the Knee............ 5,000.00 
For Loss of Right Arm below Elbow or Left Arm above Elbow. .............ccccceees 3,000.00 
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NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. 
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Our system of individual ac- 
counting is distinct from any 
plan of life insurance on the 
market. Its justice makes an 
immediate and forceful appeal to 
the prospect. The accumulation 
of funds over the mortuary and 
expense accounts is another orig- 
inal and striking feature. We 
offer you the opportunity to make 
a connection which will give you 
every possible advantage in point 


of attractive goods. 
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Life Company 
W. W. KREAMER, Pres. 
127 N. Dearborn St. Chicago, III. 
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personal belongings and wrapped them up in a red 
handkerchief and stole out. They have never heard 
‘rom him since. He left that wife and two children 
with just three options. She could go to her father 
and be a sore thumb on his hands, he twitting her 
perhaps about that worthless husband and the bad 
match she had made, and lead a miserable existence 

could go home to his father and have somethin 
of the same experience, or she could go out and make 
herself so busy chasing dirty clothes up and down a 
washboard to make a living for herself and those 
boys that she would cease to be a mother and their 
opportunity would be lost; those children perhaps 
become degenerates and a menace to society. 

“Chris, what would you do with a fellow like that?” 

“T would hang him.” 

Very promptly he would administer a severe punish- 
ment to that man. 

Now, he said, I want to paint you one more pic- 
ture. There was another girl—and he went on 
at length and painted practically the same picture 
up to that point of the father’s leaving home, but, 
he said, that man didn’t leave home. He wasn’t 
that stripe. He took a severe cold, which gradually 
developed into pneumonia and he was taken away. 
They took him out and planted him in the grave- 
yard and when that mother got home she realized 
she had exactly the same three options that the 
other mother had had. Now, Chris, you would hang 
the other man, what will you do with this case? 
What I want to know to-day, Chris, is which one of 
these men are you? 


A Strona EnporsEMENT 


The convention number of the organ of the 
Connecticut Mutual Life, call@d Conmutopics, 
contains a letter from Samuel B. Botsford, an 
attorney of Buffalo, which was read to the 
assembled members. The last two paragraphs 
are to the point: 


As a result of my observation I have been pro- 
foundly impressed with the large proportion of poor 
investments made by decedents in their lifetime. As 
a part of my duty I have to be present at the open- 
ing of safe deposit boxes, the number averaging 
about two per day. Apparently it is the general 
rule that a man who makes money at all makes it in 
one line of business and loses in practically every- 
thing else he goes into. I have also been greatly im- 
pressed wtih the opportunities that are offered to the 
survivors of decedents for poor investments; in fact, 
I am convinced that there are many agencies which 
work for the purpose of unloading poor investments 
upon widows and orphans. 

In this letter I cannot go into the expenses con- 
nected with the administration of estates, which are 
particularly high whenever litigation or unusual cir- 
cumstances arise. It is evident, however, that the 
average man tries to leave a home which, however, 
is usually mortgaged at the time of his death, and 
that outside of the equity in his home he usually 
leaves very little except his life insurance. It is 
further evident that most men are poor investors 
and that the money which they put into life insurance 
is the safest investment they have made. 

“The Federal,” organ of the Federal Life of 
Chicago, contains a sound business principle 
in the address of one Henry McCann of Mich- 
igan, who advocates stability while at the same 
time he himself has no more stable address 
than the entire State of Michigan. Despite this 
apparent inconsistency, his words are worth 
repeating : 

A method of approach that I have used for years 
and still find very valuable as I get farther and 
farther from our office is this: I introduce myself 
to the prospect, if he happens to be a man I am not 
acquainted with, and tell him right off the bat that 
my name is McCann and that I am the Federal Life 
Insurance Company so far as he or his neighbors are 
concerned in this territory. 

I do not know whether the home office in Chicago 
relishes the idea of a man telling the public that he 
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It’s the personal, 
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makes the Peoria Life 
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tion are giving it a steady, 
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is the Federal Life Insurance Company, but I do be- 
lieve that it is necessary for any man who wishes to 
succeed and remain permanently in the life insurance 


business to feel down deep in his heart that he, 


although he may be many miles away from the main 
office, in so far as the policyholder is concerned, is 
practically all of the Federal Life Insurance Company 
that they will ever see. 

One thought further along this line; if the agent 
so conducts himself as to be a credit to the com- 
pany, he is, in a great measure, perhaps a small, yet 
very important, unit in the combination of units that 
go to make up and build a lasting benefactor such as 
the Federal Life Insurance Company is. 


Minshaw Has Some Experience with 
Reinforced Cement 


“My grandfathers lived to be ninety-four 
and ninety-seven respectively. My _ grand- 
mothers passed eighty-nine and my father and 
mother are both in the eighties. Why do I 
need life insurance?” 

George Minshaw, head of a firm of archi- 
tects, asked this question with an air of such 
finality that Frank Brynes was disconcerted for 
a moment and replied somewhat lamely 
“Heredity is not a sure shot, George.” 

“Tf I were twenty-five and my father and 
mother had died a week ago with tuberculosis, 
would you waste any time on me?” 

“Er—er—why—lI hardly think—” 

“If your company insists upon my having a 
good heredity can you hope to convert me by 
depreciating my family history?” 

Brynes began to recover his self-possession. 
“T concede the point, George. What about ac- 
cidents ?” 

“T’m acting upon the theory that caution pro- 
longs life. I boil my drinking water and al- 
ways eat with clean hands. I never cross a 
street without being eternally vigilant, as it 
were.” 

“George, I envy you, your ancestors, and I 
admire your carefulness, but may I suggest 
that you omit an item?” 

Minshaw appeared to brace himself and in- 
quired: “What is it?” 

“Life insurance itself is a precaution. If a 
man could be absolutely certain of the future, 
life insurance wouldn’t have a leg to stand on. 
Why are you so cautious about preserving 
your health and avoiding accidents and yet so 
careless about providing for accidents. Wouldn’t 
it be wise to provide for the accident or attack 
of illness you are trying to ward off?” 

Minshaw made a few incoherent lines upon 
a piece of paper and replied: “You're getting 
under my hide a little. Come in again some 
time.” 

Byrnes went out of town for two or three 
weeks and was cleaning up the accumulation 
upon his desk when Minshaw dropped in upon 
him. 

“This is an unexpected honor,’ exclaimed 
Brynes, when he had shaken hands with his 
caller. 

“Decided to do some business with you, 
Frank.” 

Frank betrayed his surprise. 
duced the change of heart?” 

“We began to put up a reinforced concrete 
building four weéks ago. It reached the third 
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story without a-hitch of any kind,-but last night 
it fell down and killed two workmen.” 

“What do you know about that!” exclaimed 
Brynes. 

“T watched that work like a hawk. I per- 
sonally superintended the testing of the ma- 
terials that went into it. There was a criminal 
or a fool probably too far back to be discov- 
ered. I've come to the conclusion that per- 
sonal carefulness will not help much in a world 
which is so full of cussedness and stupidity. 
I have also thought about your suggestion that 
a man should be cautious all along the line, 
and not only in one or two items. ‘So you may 
wrap me un about $10,000 worth of life in- 
surance.” 


Life Insurance Aggregates 


The following table exhibiting business car- 
ried by the old-line regular life insurance 
companies and by the assessment life associa- 
tions and fraternal orders, shows that assess- 
ment insurance is still an important factor in 
competition for life insurance, and not to be 
ignored by old-line managers and agents: 

Written In Force 

in 1920 Dec. 31, 1920 
Old line (ordinary).. $8,849,970,668 $35,091,538,279 
Old line (industrial)...  1,615,474,136 7,189,852,248 








Total old line..... $10,465,444,804 $42,281,390,527 
Stipulated premium... 2,991,885 14,911,370 
Assessment life ..... 129,249,299 492,564,089 
Prafemtial .<6sccecses 1,177,970,840 9,879,451,774 

Total assessment and 

fraternal ..... $ 1,319,212,024 $10,386,927,233 
Aggregate ....... 11,775,656,828  52,668,317,760 
Ratio old-line  insur- 0 % 

ance to aggregate.. 88.91 80.29 
Ratio af assessment and 

fraternal to aggregate 11.09 19.71 


Conditions Improving in Central West 


While the present buying power of the Middle West 
farming area has not returned as yet to the high 
points of the past two years, yet there is a definite 
trend upward and there is a general feeling of op- 
timism among insurance men, bankers and business 
men in general, according to George L. Hunt, superin- 
tendent of agencies of the Guardian Life Insurance 
Company of America, who has just returned to the 
home office in New York after spending four weeks 
in the Central States. 

In Kansas, for example, the potential buying power 
is being quickened and a general feeling seemed to 
exist among business men that the State’s diversified 
crops would soon average back the accustomed in- 
comes. Poultry products are heing pushed, and ac- 
cording to figures recently given out by the State 
Agricultural Board these products alone from 152,400 
farms brought returns in 1920 of almost $21,000,000, 
which is approximately $138 per farm. This year the 
figure should be larger, as heavy shipments are being 
made. The hard wheat crop is averaging over one 
hundred million bushels a year, and in the growing 
of alfalfa Kansas now ranks first in the Union. Both 
of these crops have been fair this year and prices are 
now stiffening. 

“You can starve with your mind full of sell- 


ing ideas if you don’t go out and swap them.” 





Connecticut Mutual Snapshots 
The Connecticut Mutual Life of Hartford has 
issued a little folder of ‘“‘Snapshots” taken at the 
seventy-fifth anniversary and convention of $200,000 
Club members at Swampscott, Mass., September 7-10. 
It contains a number of amusing pictures, which will 
serve to remind those in attendance of a jolly outing. 





Do It Now 


1 am married now, said Smith Brown 
Jones, 

And must take insurance on my bones; 

But the devil whispered in his ear, 

Wait awhile and do not fear. 


You are young and healthy, sound and 
strong, 

Why pay premiums for so long? 

When you are older, that will do, 

The odds against you are so few. 


The flight of time stopped not its speed, 
And soon were other mouths to feed; 
Two charming girls and a bouncing boy 
Added much to their parent’s joy. 


Then Mr. Jones made up his mind 
That the next agent he should find 
Would get some business on the spot, 
No matter were it cold or hot. 


An agent lived two blocks away, 

Who planned to call for many a day, 
But always found an excuse or two,— 
Was that life insurance agent you? 


At last he knocked at the prospect’s door 

And learned with grief he was no more: 

Jones had been seized with a sudden 
attack,— 


Made his last journey, would never be 


back. 
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risks on the Coinsurance basis. 
your papers. 


Head Office, Waterloo, Ontario. 





for a number of American Life Companies. 
You will appreciate our quick decision and prompt service in your cases. 


Reinsurance on the yearly Renewable Term plan, or for substandard 
Our decision given by wire on day of receipt of 


THE ONTARIO EQUITABLE LIFE & ACCIDENT 
INSURANCE COMPANY 


S. C. Tweed, President. 








Good intentions were of no avail,— 

Not acted on, were bound to fail; 

The safe road to follow, anyway, any- 
how, 

Is take your insurance and do it right 
now. 


Life Insurance for the Living 

That much abused, worse misunderstood and 
yet increasingly important factor in modern 
affairs, life insurance, presents in its autobi- 
ography of its last year’s doings a matter of 
much significance. 

For, while we are prone to think of this sort 
of thing as representing money “we must die 


* it appears that it is the living policy- 
holder who receives much of the payments 
made by the country’s underwriting concerns, 
Of more than a billion dollars due on maturing 
policies in 1920, millions went to men and 
women who took insurance as an investment 
no less than as “a bet against death.” 

The future developments which are to mark 
this field of finance cannot be accurately pre- 
dicted. It is reasonable to assume, however, 
that some form of underwriting which shall 
fully recognize this phase of the business—its 
ability to provide for the insured while he is 
yet alive—will beome so general that few per- 
sons will be without it as old age comes on. 

St. Louis Times. 


to get, 





HST 


MERICAN 








Helping the Agent Get Business 


Agency co-operation as extended by THE Guarp- 


IAN is not an empty phrase. We preach co-opera- 
tion—and practice it. Here are just two features in 
our program which show the advantages under which 
GUARDIAN field men work. 


The Prospect Bureau, which develops high grade, 
live leads for the agent, providing him with unlimited 
working material, systematizing his work and in- 
creasing his earning power. 

The Policyholders’ Service Department, which 
renders a unique and comprehensive service to the 
agent’s clientele. ‘Through this service policyholders 
are offered, free of charge, the health service of the 
Life Extension Institute. A wonderfully effective 
help to the agent in his work. 
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WHOLESALE INSURANCE 


Plan to Write Group of Less Than 
Fifty 


PRUDENTIAL’S NEW SCHEME 


Is in Effect a Form of Convertible Term 
Insurance for Small Employers 

The Prudential Insurance Company of 
America have evolved an ingenious plan for 
insuring groups of employees numbering less 
than fifty. The law governing group insurance 
defines it as being insurance of not less than 
fifty persons. 

As there are many small industrial organi- 
zations which are thus debarred from the use 
of group insurance, the Prudential has gone 
to some lengths in order to devise a plan to 
meeting the situation. The scheme is essentially 
the issue of term insurance by the wholesale. 
Separate policies will be issued to each em- 
ployee providing the latter are acceptable as 
insurance risks and will be subject to renewal 
at the original premium scale each year. A 
plan is also introduced whereby the policies 
may be converted into a regular form, if de- 
sired, by the employee at a later date. This 
latter without any further evidence of insur- 
ability. 

The insurance will not be granted for less 
than $500 on any one individual, no more than 
$500 on any one individual, and no medical ex- 
amination will be required up to $1000 unless 
at the discretion of the company. As this 
form of insurance is especially devised for em- 
ployers the full premiums must be paid by the 
latter. 


Northern Life of Seattle Increasing 
Activities 

The Northern Life of Seattle has completed 
plans for enlarging the scope of its operations. 
The capital of the company has been increased 
from $200,000 to $250,000 by a stock dividend 
of $50,000. 

President D. B. Morgan has just left for 
California, where he will spend some weeks 
Preparing to open operations there. The com- 
pany only recently entered Oregon. 





Surplus to 
Policyholders 
June 30, 1921 

$20,182,684 

352,883 
1,319,573 
568,000 
1,548,116 
121,458 
1,316,376 


Assets 
June 30, 1921 
$183,926,499 

8,385,191 

10,473,322 
8,017,478 
11,160,550 
821,152 
20,598,801 
92,950,723 
1,791,551 
638,223,826 
5,490,066 
12,644,301 


American Central 
American National, 
Atlantic 
Bankers Reserve 
Carolina Life 
Columbian National... - 
Connecticut Mutual........ 
onservative Life 
Equitable Life 
Federal Life 
Franklin Life 
eorge Washington 
Guardian Life 
ome Life 
Illinois Life 
Indiana National 
International 
Inter-Southern 
efferson Standard ........ 3,28 
ife Ins. Co. of Virginia... 26,292,571 
Lincoln Reserve 830,894 
Manhattan Life 19,650,759 
faryland Assurance 744,446 
Maryland Life 4,220,791 
assachusetts 138,897,097 
etropolitan 1,045,032,339 
15,538,441 


Texas.. 


1,293,622 
250,601 
1,177,794 
825,043 
620,000 
2,572,631 
203,383 
785,342 
506,382 
285,750 


18,683,829 
2,433,777! 
16,668,586 


769,837 





first two contract years. 





OHIO , INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-Minor Morton, Vice President and Agency Manager 








Ohio State Life Agents Meet 


More than one hundred agents of the Ohio 
State Life Insurance Company from Ohio, In- 
diana, Michigan, West Virginia and Kentucky 
gathered at Columbus last week for their an- 
nual convention and annual meeting of the 
$100,000 Club, composed of agents who have 
sold more than that amount of insurance. 
The convention was the fifteenth annual con- 
clave of the company’s agents and celebrated 
the passing of the $30,000,000 mark of the com- 
pany’s insurance in force. 

Among the speakers at the convention were 
Barney T. Pearson, Dallas, Tex., who spoke on 
“Constructive Methods of Selling Life Insur- 
ance”; T. W. Blackburn, Omaha, Neb., secre- 
tary, American Life Convention, and Joel Tra- 
lor, Indianapolis, of the Research and Review 
Insurance Bureau. The convention ended 
with a banquet at the Hotel Dishler and a 
theater party at Keith’s theater. 


Mid-Year Statements of Life Companies 


Below are presented several items from the 
June 30, 1921, statements of life insurance com- 
panies as filed with the Georgia Insurance De- 
partment. These show the assets and surplus 
as of June 30, 1921, and the total income and 
total expenditures in the first six months of 
this year: 


LIFE COMPANIES 


First Six Months, 1921 
Income Disbursements 
$32,201,486 $25,378,689 
1,006,316 
1,880,097 
858,393 
981,597 
515,483 
1,572,351 
6,183,921 
241,870 
56,388,538 
958,583 
1,509,093 
194,406 
4,774,815 
3,110,109 
1,515,055 


Missouri State 
Morris Plan 
Mutual Benefit 
Mutual Lite 
1,663,615 National, Vermont 
505,234 
2,943,787 
8,700,055 
441,657 
75,049,840 
1,131,650 
2,312,889 
348,649 
5,831,562 


New England 
Northwestern Mutual 
Pacific Mutual 
Pan-American 

Penn Mutual 
Phenix Mutual 
Provident L. and A 
Provident L, and T 
Prudential 

Reliance Life 
Reserve Loan 
Security L. and T 
Security Mutual 
Southern States Life 
Southern, Tenn. 
State Life 

Standard Life 

State Mutual 
Travelers 


3,133,996 
1,045,319 
2,762,036 
4,652,211 

181,708 
1,690,158 


2,658,306 
148,120 
1,550,360 
138,301 
269,087 
10,011,870 
85,618,977 
1,231,660 


27 


149,940,855 


1,595,589 Volunteer State 


J. J. Davis Addresses American Insurance 
Union 


“It is the duty of every father to buy enough 
insurance to adequately provide for the needs 
of his family,” declared Secretary of Labor 
James J. Davis before 3500 people at the public 
meeting under the auspices of the American 
Insurance Union at Columbus, O., in connec- 
tion with its twenty-seventh anniversary cele- 
bration, September 21-23. Secretary Davis is 
also a member of the cabinet of the American 
Insurance Union. The distinguished speaker 
praised the vision of John J. Lentz, president 
and founder of the American Insurance Union, 
which has brought about an organization with 
chapters in more than a score of States. 

“The greatest protection at the lowest cost 
in a man’s early years, when he most needs 
those two things,” was referred to by the 
speaker as being the basic idea of the Ameri- 
can Insurance Union. 

The following officers of the American In- 
surance Union were re-elected at its national 
meeting: John J. Lentz, president, Columbus, 
O.; P. E. Zartman, vice-president, Dayton, O.; 
Dr. George W. Hoglan, Columbus, secretary, 
and Dr. G. J. Eblen, Van Wert, O., treasurer. 

In his welcoming. address, President Lentz 
announced that the Union has doubled in 
membership within the last two years. 
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Surplus to 

Assets Policyholders 

June 30,1921 June 30,1921 
$3,053,094 
244,211 
10,938,032 
112,296,171 
2,074,732 
1,034,638 
5,858,165 


First Six Months, 1921 
Income Disbursements 
$6,190,799 $3,495,125 
89,351 63,231 
32,366,816 19,777,380 
69,481,681 61,951,274 
7,870,600 5,812,516 
3,887,999 3,053,574 
13,332,105 7,861,763 
50,254,498 38,653,720 
51,608,654 34,887,481 
8,531,062 5,282,846 
1,657,478 1,028,650 
24,930,522 16,673,059 
6,624,928 4,175,916 
777,869 671,328 
13,495,408 9,298,683 
108,087,967 59,555,852 
4,511,411 2,449,695 
908,780 
37,810 
1,446,930 
596,442 
306,254 
3,072,112 
426,643 
7,496,100 
46,392,719 
458,432 
1,060,601 


275,038 
285,616,541 
674,293,973 

74,609,279 
20,702,849 
110,233,695 


489,894,657 
62,030,070 
9,442,664 


42,092,601 
2,896,215 
1,615,918 


60,441,098 
993,099 
118,939,720 


334,248 
4,170,801 
45,514,162 
1,624,256 
299,297 
193,125 
464,105 
178,037 
114,369 
141,862 
154,618 
071,523 
5 
7 
‘ 


16,570,941 
5,575,785 
237,169 
11,735,185 
3,997,421 
402,647 
25,019,624 = 
1,269,351 
69,452,761 
5,031 
9,050 
00,092 


2,050,633 
5,845,021 
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The Federal Reserve Life 


Insurance Company 


of Kansas City, Kansas, is writing One Million Dollars of 
business every month in Kansas. 


There is a reason for this, and a Mighty Good One! 





Inexperienced men, who are hustlers, are doing as well 
as those who have had years of experience. /f interested, 


write today! 


























The A BC of Life Insurance 


A new edition of this standard work, originally compiled and 
written by the late Charles E. Willard, has just been published, 
being entirely rewritten, enlarged and improved by 


MILLARD KEYS, A. M., 
Associate of the Actuarial Society of America. 


There are no technicalities nor abstruse mathematical prob- 
lems in this work, but it tells what life insurance is in a plain, 
straightforward manner. The elementary principles that gov- 
ern Life Insurance are treated in a simple, readable form that 
can readily be understood. 


It was felt that the book as it stood did not fully meet the 
conditions found to-day, and because of that the book has been 
entirely rewritten. The aim of the reviser has been to make 
the original work fit modern conditions, while at the same time 
preserving the simplicity of the original text. 


Important New Features in This Edition 


Write for circular, which explains in detail the many im- 
portant new features added to this book. 

The author of The A B C of Life Insurance planned to keep 
his text matter and tables down to 100 pages, so as to enable 
any intelligent man entering the business of life insurance, and 
desiring to obtain an easy lesson in the foundation principles 
of life insurance, to thus be able to peruse and absorb the con- 
tents of the book by a few hours’ study. 


PRICE PER COPY $2.00 


Liberal discounts when ordered in quantities 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 


INSURANCE EXCHANGE NEW YORK 











AMERICAN NATIONAL 
INSURANCE COMPANY 


W. L. Moody, Jr., President of Galveston, Texas 


Life Insurance in Force 
Over $145,000,000 December 31, 1920 


SPLENDID TERRITORY AND ATTRACTIVE 
CONTRACTS. GOOD OPPORTUNITIES In 


Alabama Kansas New Mexico 


Arkansas Kentucky North Carolina 
California Louisiana South Carolina 
Florida Mississippi Oklahoma 
Georgia Missouri Tennessee 


Texas and Virginia 


For Information Regarding Them 
Write To 
C. S. Hutchings 


Agency Manager 
Ordinary Dept. 


W. J. Shaw 
Agency Manager 
Industrial Dept 
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REVIEWS WORK 
President Charles G. Taylor, Jr., 
Before the American Life 

Convention 


TELLS OF SERVICE BUREAU 


Recommends That Steps Be Taken to 
Organize a New Section for Dealing 
With Problems of Office 
Management 
President Charles G. Taylor, Jr., of the 
American Life Convention, in his annual ad- 
dress before the first session of that organiza- 
tion in Indianapolis yesterday, reviewed the 
past work of the organization, commenting on 
its present membership, its organization, its 
purposes and its accomplishment during the 
past year. His only recommendation towards 
the future up-building of the convention was 
that a new section be formed to deal solely 
with the problems of office management, which 
he believes are rapidly beoming more complex 

and require co-operative attention. 

President Taylor’s address, in part, was as 
follows : 

As we contemplate this splendid growth, it is well 
for us to recall what is this American Life Conven- 
tion in which we are proud to claim membership. It 
is the oldest organization of life insurance executives 
in the United States—a pioneer. As such, it has a 
eculiar responsibility to keep ever in the vanguard 
of progress. 

We are not held 
rules or agreements, 


together by any hard and _ fast 
hut by 


business 


common interests in the 


advancement of our and its conduct upon 


ie highest ethical plane. 
through volunteer 
and 


Our work is conducted largely 


assistance from its membership, our secretary 
counsel, with two assistants, being the only salaried 
employees of the convention. Each member should, 
feel that he is personally charged with the 
himself in the advancement of 
the interests of the -should realize the 
study of its welfare is just as much his responsi- 


bility as that of those who may be temporarily serving 


therefore, 
d 


luty of interesting 


convention 


nan official capacity. 

Only thus can we expect 
future to measure up to its splendid past. 
therefore, accept our past as but a challenge for the 


in the 
Let us, 


this convention 


future, ss 
The unhappy results of governmental interference 


nthe business or in favor of one class or another 


ave been so emphatically demonstrated by certain 


activities in this direction incident to war 


that we wonder any one is or may be for 


necessary 
conditions, 
Many years to come so heedless or bold as to suggest 
hy such activity at this time. 

Statutes designed to assure safe and 
honest management in the interest of the policy- 
holders, but should not interfere with the details of 
Management or rob officers of their personal responsi- 
bility, 


should be 


The assets of life insurance companies should 
‘e safeguarded by proper laws prohibiting question 
able investments, but such laws should be in the in- 
terest only of the contributing the 
lunds. It is difficult to imagine any sound reason for 
funds in the in- 


policyholders 


compelling the investment of such 
‘rest of a given class which would not apply to the 
sae funds in the hands of the policy- 
older, The American sense of fairness and justice 
vould most certainly rehel against such interference 
th individual rights. 
Yet executives of life insurance companies should 
he mindful of their great opportunity both to 


Waves The 


individual 


‘ve their policyholders and to perform a= great 
“onomic service in the management of these institu- 


tons, 

> wa . . . 

By thoughtful effort to make our institutions serv- 
weable in the broadest possible way without jeopardy 


in the slightest degree to the interest of policyholders. 
we may continue to rob the sensation-monger and 
muck-raker of the slightest excuse for his activities, 
and continue to earn such high regard for the institu- 
tion of life insurance as to consign to public con- 
demnation the man who attempts to exploit himself 
at the expense of the companies. The responsibility 
is ours. 
TAXATION AND LEGISLATION 

In the recommendation by the treasury department 
of the plan to tax life insurance companies upon their 
free investment income, there is at last a recognition 
of the fact that the method of determining net in- 
come applicable to ordinary commercial business is 
not suited to life The uncertainties of 
former tax laws have thus been eliminated, 
and if the law is finally enacted by Congress, we shall 
endless trouble 


insurance. 
income 
at least be able to determine without 
and litigation the amount of the tax to which insur- 
ance subject instead of being con- 
stantly in a state of uncertainty. 

During the past year one State has enacted a gen- 
law. It that 
heavy 
. 


companies are 


eral corporate income tax is possible 
may follow. 
tax that is already imposed upon the gross income « 


life insurance companies by the various States through 


others In consideration of the 


the percentage taxes upon premiums, it is incon- 
ceivable that there is any just ground for further 
taxation upon income. Having once taxed the gross 


income, why should it be taxed again? It behooves 


us, therefore, to be especially watchful of any legis- 


lation of this character to see that the acts are so 
drawn as to exclude the possibility of their being 
applicable to life insurance. 

The secretary’s report will deal in more detail 


with legislation of the past year. 
AMERICAN SERVICE BuREAU 

At the Omaha convention the president was author- 
ized to appoint a committee to effect the organization 
inspection service for the benefit of the 
American Life Convention members. At the Kansas 
City convention the plan of trusteeing the stock of 
a separate corporation, which then seemed advisable, 
in the hands of the executive committee of the con- 
vention, with all rights and privileges under the 
stock accruing to the convention, was approved. The 
and directors of the American Service 
3ureau have given unstintedly of their 
talent in the development of this organization with 
success beyond that anticipated when the plan was 
first presented to the convention. 3elieving that, 
morally at least, we cannot accept the benefits with- 
out assuming corresponding responsibility, may I 
urge every executive of an American Life Convention 
company to give close study to the operations of the 
American Service Bureau and support to 
these gentlemen, who have certainly earned it by their 


of an 


president 


time and 


vigorous 


endeavors, which have been, at great personal sacrifice, 
solely in behalf of the convention? 

A New Frevp or Activity 
As the volume of a company’s business grows, the 
number 


problems of office management grow both in 


and importance. Yet these are not such problems as 
should find a place upon the program of this annual 
They largely concern the junior officials of 
There is now no medium for personal 


meeting, 
our companies. 


contact and interchange of ideas between those 
chiefly concerned with the details of office manage- 
ment. That companies are appreciating the impor- 


tance of many of these problems is indicated by the 
questionnaires we are often called upon to answer, 
and by exchanges of visits for the purpose of study- 
ing office methods. 

Ours is a highly technical business, and a practical 
understanding of its fundamental principles is essential 
to its most intelligent conduct in all departments. 
The variety of problems presented in life insurance 
office management and the vast volume of routine 
clerical work incident to the conduct of the 
value efficient 
ganization. . In fact, without an efficient and in 
telligent home office clerical organization, the best of 
talent in other departments will be seriously handi- 
capped in producing maximum results for a company. 

We are doing business in an era when the inter- 
change of plans and methods is encouraged by all 


29 


business 


place an unusual upon an office or- 


The value of contacts established 


during meetings of this character is demonstrated by 


right-minded men. 
the large attendance here. To extend a like oppor- 
tunity to a larger number of our official families and 
those being trained for larger responsibilities will un- 
questionably prove of value to the companies of the 
convention, 

It is, 
request the incoming president to at once take steps 
for the organization of a new section of the Ameri- 
can Life Convention to be concerned only with prob- 
We have a precedent 


therefore, recommended that the convention 


lems of the character indicated. 
in an adjunct of another great national business or- 
ganization through whose activities classes devoted to 
the study of that business are conducted in all the 
well as by corre- 
enrolled in 


country as 
50,000 
over-estimate the 


principal cities of the 


There are students 
Can 


this 


spondence. 


these classes. value to 
that 


employees in 


you 


business of evidence of the interest of its 


understanding its principles and _ prob- 


lems, and of their desire to fit themselves for larger 
responsibilities. 


Life Underwriters of California Meet 

The annual meeting of the Northern Cali- 
fornia Life Underwriters Association was held 
at the Palace hotel, San 
September 30. The officers elected for 
ensuing year consist of: Jay Alle 
the Aétna Life, president; Sol. J. Vogel of the 
New York Life, vice-president; A. V. Bagley, 
Jr., of the Northwestern Mutual Life, secre- 
tary, and S. B. Thompson of the Union Central 
Life, treasurer. The executive committee con- 
sists of: Russell B. Field of the New England 
Mutual Life, M. Harold Casey of the Equitable 
Life Assurance Society, Arthur J. Hill of the 
State Life of Indiana, A. H. the 
Travelers, W. G. Eader of the Equitable Life 
of Iowa, R. M. Beckley of the Western States 
Life, and Fred S. Stripp of the West Coast 
Life. The meeting took the form of a 
luncheon and was largely attended. Policies 


Francisco, Friday, 
the 
Fiske of 


Bean of 


for the ensuing year were discussed and plans 
laid for their execution. The outgoing presi- 
dent is C. J. Klitgaard of the Continental Life, 
to whose activities and those of the outgoing 
secretary, Arthur J. Hill of the State Life of 
Indiana, credit is largely due for the associa- 
tion’s growth during the past year. 


DR. HOFFMAN NOW AT ESPIA 


Chief Statistician of Prudential Making 
Investigation on Bolivian Frontier 


Word has been received from Dr. I’. L. Hoff- 
man, dated July 28, as follows: 

The Mulford Exploration party has reached 
the Bopi river, being now in camp at Espia, on 
the river which connects with the Beni and the 
Amazon, through the Madeira. Considerable 
and gratifying progress has been made in the 
collection of plants and insects typical of the 
eastern Andean region. A member of the 
party has left Espia for Santa Ana, to hasten 
the construction of balsas, or rafts, to take the 
party to Rurrenabaque. Here it is possible 
that Dr. Hoffman will proceed by a govern- 
ment boat to the mouth of the Beni, near 
Riberalta, while the remainder of the party 
will proceed up the Rio Negro to the interior 
lakes, seeking for a water connection with the 
Mamore river. Dr. Hoffman, while at Cana- 
mina, made sanitary and anthropological in- 
vestigation which promise material future 
improvements in the health administration of 
the country, including the physique of native 
or mixed-blood Bolivians. The health of the 
party to date is very good. 
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A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 





Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 


Home Office 
NASHVILLE TENNESSEE 

















THE 
AMERI€AN HOME LIFE INSURANCE CO. 


Will give 
an enabling, assisting contract to a 


Real District Manager 


Good territory for three men who are 
producers with contracts that 
bridge the gap while 


starting. 
Address, F. P. Metzger, Secretary 
Topeka, Kansas. 


stating age, experience and with whom 
last employed 








GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 731 Railway Exchange Bidg., Kansas 
City, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 DallasCounty State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 





SMe 














INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. ‘The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 
‘“‘A World of Strength”’ 














Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT » 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 
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NEW PRESIDENT PHILADELPHIA LIFE 


Clifton Maloney Elected President of the 
Philadelphia Life by Board of 
Directors 
Ata recent meeting of the board of directors 
of the Philadelphia Life Insurance Company, 
Clifton Maloney, son of the former president, 
the late Andrew J. Maloney, was elected to 
succeed his father as president of that institu- 
tion. He has been for some years vice-presi- 
dent of the company and handled a great deal 

of the detail of the company’s affairs. 

The new president was born‘in Philadelphia 
in 1873 and was educated at Rugby Academy 
and at the University of Pennsylvania. He 
graduated from the Wharton School of Finance 
and the law school of the latter institution. 
He was engaged in the practice of law for 
some time before becoming identified with the 
Philadelphia Life. 

Jackson M. Maloney, a younger son of the 
late president, was elected vice-president and 
also was elected to the board of directors. He 
had formerly been manager of agents for the 
company, in which position his aggressiveness 
and personality had much to do with the suc- 
cess of the company during the past few -years. 


Life Insurance Law Chart, 1921 

The Life Insurance Law Chart for 1921 has 
been published by The Spectator Company, 
New York. This is a valuable reference index 
and checking list as to statutory requirements 
in the various States. The column headings 
indicate the character of the information con- 
tained in the Chart. They are as follows: 

Annual Fees (company license; total other 
fees) ; Expiration Company License; Fees for 
Agent’s License and Date of Expiration (local; 
general); Resident Agents’ Law; Reciprocal 
Law; Attorney for Service; Company Exam- 
inations (when; fee); Valuation of Policies 
(basis; fee); Non-Forfeiture; Policy Form 
or Provisions; Surplus Distribution Periods; 
Anti-Discrimination; Statements, Final Date 
for Filing (annual; tax); Legal Publications 
(number of papers; number of times); State 
Tax and Final Date for Payment (premium; 
any other) ; Local Taxation; Regulations Gov- 
erning Advertisements; Bond to State, Agent 
or Company; Warranty Defined; Miscellane- 
ous Provisions. 

By many this chart is used not only as a 
guide to the laws upon the subjects named, but 
as a checking record in making certain that 
every requirement of the law has been com- 
plied with, thus avoiding legal penalties. The 
data cover each State and Territory of the 
United States and also Canada. The Life 
Insurance Law Chart is tinned at the top and 
hottom and provided with a hanger, so that it 
may be conveniently hung upon the wall or 
partition. Its price is $4 per copy, with a dis- 
count of 20 per cent upon orders of 100 copies 
or more, 


Life Insurance Presidents Honor J. R. Clark 

The Association of Life Insurance Presidents 
has adopted a memorial- resolution concerning 
the late J. R. Clark, president of the Union 
Central Life of Cincinnati. 





Jesse Redman Clark was among the founders 
of the association, and since 1909 had been 
one of its executive committee. News of his 
untimely death on September 25 was a distinct 
shock of every member. By it the association 
has lost a staunch supporter and loyal friend, 
whose wise counsel and unflagging interest 
were always at command. The memorial paid 
tribute also to Mr. Clark’s ability in the con- 
duct of his company and extended sympathy to 
Mr. Ciark’s bereaved family. 

Compendium of Official Life Insurance 

Reports 

Previous to the publication of the life insur- 
ance reports covering the business of 1920 by 
the insurance departments of New York and 
other States, the Compendium of Official Life 
Insurance Reports has been issued by The 
Spectator Company, New York, thus affording 
agents and others access to analyses of the 
financial standing and business of all United 
States life insurance companies for the year 
ending December 31, 1920. 

This is the thirty-third annual issue of this 
valuable publication, and it presents in com- 
pact form all of the important items from the 
statements for 1920, in conjunction with the 
increases over I9I9 in the more important 
items. 

A special table is included which shows over 
5000 ratios, based on the data pertaining to the 
respective companies. In this work the com- 
panies are arranged alphabetically, so that an 
almost instantaneous comparison of similar 
items is possible. 

Over 125 items of each company’s statement 
are tabulated in the main section, embracing 
income, disbursements, assets, liabilities, new 
business, terminations, insurance in force and 
other miscellaneous data; and, in addition, 
there are tables setting forth, separately, in- 
dustrial insurance and group insurance, with 
tables of combined aggregates, increase in ag- 
gregates, and numerous ratios for each com- 





pany. 

Another tabulation shows the companies 
listed by States in which they are located, and 
presenting data concerning their financial con- 
dition, insurance transactions, etc. Further- 
more, the Compendium presents the tabu- 
lated results of Affterican life insurance com- 
panies, respectively, from date of organization 
to January I, 1921. 

A most interesting feature is the table of 
rank, which indicates the relative position of 
each company in regard to certain leading 
items. 

The Compendium of Official Life Insurance 
Reports contains the detailed figures of 272 
life insurance companies of the United States, 
as well as material items from the statements 
of five Canadian companies. From this it is 
apparent that there is the equivalent of a large 
library of State insurance reports concentrated 
in one publication, printed and bound in so 
compact a manner that it can be readily car- 
ried in the pocket. The 1921 publication con- 
tains 190 pages and is therefore larger and 
more comprehensive than any of its predeces- 
sors. It is substantially hound in flexible cover 
and sells at $5 per copy. 


31 





LEGAL SECTION MEETS 





Branch of American Life Convention 





SESSION WELL ATTENDED 





Court Decisions of Past Year Reviewed and 
Commented Upon 


[Special Dispatch to THE Spectator] 


INDIANAPOLIS, Oct. 5.—Sessions of the 
Legal Section of the American Life Conven- 
tion began Monday at the Claypool Hotel, 
Indianapolis. This meeting preceded the regu- 
lar convention, which started yesterday. Many 
papers on timely topics of interest to counsels 
of insurance companies were presented and 
were followed by discussions in which all 
attending the meetings were invited to take 
part. The meeting opened with a short ad- 
dress by Charles B. Willever of Indianapolis, 
who is chairman of the Legal Section. He was 
followed by Lewis A. Stebbins of Chicago, 
who chose for his subject the case of Ramsey 
against the Old Colony Life Insurance Com- 
pany and its bearing upon the incontestability 
clause in policies written in Illinois. 

C. P. Peterson of Lincoln, Neb., spoke on 
the doctrine of overruling. He referred to re- 
cent rulings such as in rent cases where legis- 
lation was upheld although contrary to the 
Constitution of the United States. Others 
papers were read by Harry Cole Bates of New 
York and Thomas W. Blackburn of Omaha. 

William Ross King of Omaha was a speaker 
at the only night session, reading a well-pre- 
pared paper on the trend of this year’s court 
decisions. His talk was followed by a long 
discussicn Tuesday morning, in which L. L. 

Bomberger, Hammond, Ind., and Andrew 
Christian, Richmond, Va., were prominent. 
George E. Turner, former commissioner from 
Indiana, discussed the legal department and 
public relations, emphasizing the fact that 
counsels of insurance companies are responsi- 
ble for public opinion toward their companies. 

Robert W. Stone, general attorney of the 
Kansas Life Insurance Company of Topeka, 
was elected chairman of the legal section of the 
American Life Convention, and W. C. Wells, 
general counsel of the Lamar Life, Jackson, 
Miss., secretary, at the final meeting of the 
Legal Section on Tuesday. 

The second day of the meeting was devoted 
to reading papers and general discussion of how 
to contest reinstated policies when fraud is dis- 
covered. The problem was argued between the 
supporters of the contention of Harry C. Bates, 
New York, and Andrew Christian, Richmond, 
Va. The general opinion following the discus- 
sion was that companies should take immediate 
action to cancel the policy if fraud is discovered 
in application for reinstatement, otherwise the 
courts are likely to hold that companies took no 
affirmative action within period of contestability 
and dismiss the case. 

The name of Harry R. Cunningham is being 
prominently mentioned as successor to Charles 
G. Taylor, Jr., as president American Life 
Convention. 
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Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $163,000,000.00 








Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 





To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President : : - BEAUMONT, TEXAS 

















GENERAL INSURANCE OFFICES 
WILL IN 1921 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
general offices that have life departments are pleased with 
results, 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a general 
insurance office. In 1921 this Company will make a specialty 
of broadening its service to this extent. We solicit correspond- 
ence with insurance agencies now writing fire, or fire and cas- 
ualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 


CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 

















A Progressive SURETY and CASUALTY Company 











Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles Resident Mgrs. for N. Y. State 120 William Street; N- Y. 
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HOLDS HOUSEWARMING 
Maryland Casualty Has Big Opening 


PRIZE CONTEST WINNERS ANNOUNCED 


New Building in Residence Section—Re- 
sembles College Group and Planned for 
Comfort of Working Staff 
Over 200 agents from all parts of the coun- 
try attended the housewarming celebrations of 
the Maryland Casualty Company incident to 
the opening of the new home offices in Balti- 
more last week. The attendants were largely 
agents successful in increasing their business 
heyond a certain percentage last year. A num- 
ber of field men, including inspectors and claim 

men, were also present. 

The company stood all the expenses, both for 
traveling and entertainment, of the visitors and 
established headquarters for them at the South- 
ern Hotel. Automobile service between the 
hotel and the home office was provided for the 
benefit of the visitors. 

The celebrations started with a reception, 
during which the results of the year’s prize 
contests were announced and the rewards dis- 
tributed. R. A. Rowan & Co. of Los Angeles 
was winner of the contest, having made the 
largest actual gain in business. The prize was 
$1000 in cash and a hall clock. C. F. Rose of 
Evansville, Ind., had the largest percentage of 
gain. Other winners were: E. H. Fishman, 
H. L. Jones, Esterley-Hoppin Company, C. R. 
Neidlinger, Schlesinger-Heller Company, 
Francis, Francis & Trivette, C. A. Kneedler, 
Vanden Bosch & McVoy, P. A. Kahle. 

The program included the unveiling of a 
tablet in memory of the late John T. Stone. 
The tablet was the work of the Gorham Com- 
pany of New York and was _ presented by 
Charles R. Neidlinger, also of New York. It 
was received for the company by Leon FE. 
Greebaum, one of the directors. 

The new home offices in Roland Park were 
inspected and approved. The offices consist of 
a group of five buildings, so developed as to 
resemble a college group rather than office 
buildings. They are set in well-developed 
grounds with lawns, gardens, drives and paths 
and a baseball diamond and tennis courts. The 
buildings include a well-fitted club house and an 
auditorium, the latter containing a new pipe 
organ which is among the finest in the country. 

—Charles W. Disbrow, president of the American 
Automobile Insurance Company of St. Louis, has is- 
sued a little leaflet which purports to be a letter to an 
agent telling “How a Reciprocal Indemnity Exchange 
Can Be Organized and Operated.” 


Interesting Compensation Case 

The Utah State Supreme Court has issued a 
writ of review in the case of the Utah Fuel 
Company versus the State Industrial Commis- 
sion, which arose out of the compensation 
which the commission ordered paid to Clyde 
Parry, a miner, a few months ago. The case is 
of unusual importance because on its decision 
will rest the right of the industrial body to 
initiate proceedings without a petition for com- 
pensation first having been filed by or on be- 
half of the injured party, which the commis- 
sion is alleged to have done in the present case. 
Parry was injured while working for the fuel 
company at Winter Quarters, and, it is alleged, 
the Industrial Commission ordered his em- 
ployers to pay him $16 per week as compensa- 
tion without his having filed a petition. An- 
other important point involved is whether the 
law provides that where a workman is em- 
ployed only part time he is entitled to half his 
ordinary weekly wage or only half of that 
which he is actually in receipt of at the time of 
the injury when the amount is such as to total 
not more than two or three days’ pay per 
week. It is claimed that Parry was working 
but two days a week when he was injured. 


University Course in Suretyship 

The Johns Hopkins University of Baltimore 
announces a course in the principles of surety- 
ship, to be given on Tuesday evenings by 
George L. Radcliffe, Ph.D., LL.B., vice-presi- 
dent of the Fidelity and Deposit Company. 
The course is intended not only for those who 
are in the employ of surety companies, but 
also for persons engaged in banking, insurance 
or the practice of law. 


M. E. Graham Joins Maryland Casualty 

Melvin. E. Graham has been appointed 
claims superintendent for the Maryland Casu- 
alty Company with headquarters in Salt Lake 
City. Mr. Graham, who will have charge of 
the claims of the company in five Western 
States, has been with the Baltimore company 
for sometime and came to Salt Lake from the 
Spokane district. Hoffman, who 
was claim adjuster for Utah, has left Salt 
Lake, City for the headquarters of the com- 
pany, where his duties will be in future. The 
Ashton-Jenkins Company is the local general 
agent for the Maryland. 


George L. 


—The Mid-West Automobile Insurance Company 
of Cherokeen, Iowa, is carrying out a _ voluntary 
liquidation and has retired from the field. The com- 
pany wrote business only in Iowa. 


FOR STRICT REGULATION 


Believes in Reserves for Mutuals and 
Reciprocals 


PLATT WHITMAN WOULD TREAT ALL 
CLASSES ALIKE 
Finds It More Necessary to Frequently Ex- 
amine Mutuals Than Stock Companies 


Platt Whitman, the well-known commissioner 
from Chicago, placed himself on record as in 
favor of strict regulation of all branches of in- 
surance, this including mutual and reciprocal 
lines. He thoroughly believes that the latter 
class of companies should be required to put up 
the same reserves for losses and wnearned pre- 
miums that are required of stock companies. 
Mr. Whitman said in part: 

“T know no logical argument against uniform 
requirements for reserves for liabilities due 
and accrued for unearned premiums and un- 
paid losses. An examination of the statutes of 
the various States, however, discloses that there 
is a wide difference of opinion as to the proper 
reserves for stock companies, mutuals and re- 
ciprocals. Indeed, few States have uniform 
requirements. 

“Those States which do not require of mu- 
tuals and reciprocals the same reserve as is 
required of stock companies evidently deem the 
right to assess a sufficient safeguard against 
insolvency. This assumption may be correct 
in theory, but in actual practice I have found 
the assessment feature a very uncertain asset. 
The policyholder seldom feels any more obli- 
gation to pay more than the initial premium, 
and where the amount of assessment is small 
the expense of collecting is usually greater 
than the amount collected. 

“But, assuming that it is a safeguard against 
insolvency, it does not relieve the policyholder 
from the lack of equity in the distribution of 
liability. 

“It is recognized by mutuals that it is ex- 
ceedingly dangerous to levy an assessment, and 
it is rarely resorted to until their funds are 
exhausted. How often do we find a company 
operating vear after year with a small under- 
writing loss, but through increase in volume 
of business has been able to keep sufficient cash 
on hand to pay losses and expenses? But the 
final day of reckoning is inevitable. The un- 
derwriting losses may have occurred several 
years before the entry of the policyholder into 
the company. It may be that the company has 
been making a profit during the period of his 
membership; quite often those who were mem- 
bers during the time the losses were sustained 





Commercial 
Intermediate 
and 
Group Depts 


A MASSACHUSETTS CORPORATION 











44 BROMFIELD STREET 


Mr. Agent—How would you like to sell Accident and Health Contracts that you can feel proud of, the kind that stay put? Our policies are liberal, up-to-the-minute 
contracts, clearly stated and minus the frills usually included. 


J. KELSO MAIRS, Sec’y 


Operating in 
New England 
only 


BOSTON, MASSACHUSETTS 
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THE EUREKA LIFE INSURAN€E COMPANY 
of 


BALTIMORE, MARYLAND 


Incorporated 1882 


_ A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President 
H. LEISHEAR, Jr.» Sec’y & Treas. 


JOSH. N. WARFIELD, Jr.» Vice-Presideat 
J. HOWARD IGLERART, Medical Director 
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‘GRAND RAPIDS LABEL CO. 


| GRAND RAPIDS, 


0) - ay 70) m0) tam 
SHOWING ELABORATE DISPLAY 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 











New Policy Gontracts 
Excellent Territery Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 









N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee) 





REET: 





HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483, 100—a gain for the year 1920 of nearly $27,000,000. 
The insurance effected during the year was nearly 
$43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 





5 Q WE WANT AGENTS 
@ 


to push our five=pointenine policies. 
THE DES MOINES LIFE & ANNUITY CO. 


Excellent lowa territory and liberal 
A. L. HART, Agency Mgr. 


contracts for men of good reputation. 
“THE COMPANY OF CO-OPERATION” 
Home Office—Register Tribune Bldg.—De Moines, lowa 

















The Farmers and Bankers 
Life Insurance Company 


Is an established fact—an integral part of 
the life insurance and financial activities of 
its Home State—Kansas, enjoying the con- 
fidence of the citizens of its neighboring states 
in which it is operating. FULLEST CO- 
OPERATION WITH AGENTS. 


HOME OFFICES WICHITA, KANSAS 








THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
Largest siciendaoe ae cae ede in the World 


A ‘Millionaire’? Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 240,000 

The Reserve Fund is $14,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 


Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 
Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan 











WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell ‘the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 








INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, Ill. 
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have dropped out. The injustice of shoulder- 
ing the burden upon those who were so unfor 
tunate as to be members of the company at 
the time of such assessment is apparent. It 
would be strange indeed if they felt morally SEES LITTLE IN IT. FOR GENERAL 
bound to pay it. I feel that it is quite as im- WELFARE 

portant to protect a policyholder against enter- 62 

ing a company in this condition as it is to Believe Some of Arguments Against It Are 
prevent an insolvent stock carrier from solicit- Overstrained, But Others Are Sound 

ing business. Insurance Commissioner Burton Mansfield, 
“There is another very important reason for 4 f Connecticutt, spoke on “State Insur- 
setting up the full unearned premium reserve. ance.” his address being a masterpiece of 
Without it the important question of under- 
writing profit or loss cannot be determined. 
Any company that is not making an under- 


well thought out conclusions. He believes the 
question of government ownership of business 
industries in general is the real main issue, 11- 
writing profit is in grave danger of insolvency, surance being only a side channel. “From 
unless it is fortified by a large capital and 
surplus. Is it not important that this test be 
applied to mutuals and reciprocals? and solved—that it will be a fruitful topic for 
“Proper supervision has made mutual and consideration and discussion for many years 
reciprocal insurance what they are to-day. to come, in spite of its staleness and in spite 
Strict supervision has the tendency to build 
up rather than to destroy, and in those States 
which have strict advisory statutes properly 
enforced we find the strongest companies of men’s compensation and real estate insurance 
this class. laws. 
“I find it more necessary to frequently ex- 
amine mutuals than stock companies. This is remarks: 
principally due to the fact that the average It is claimed that if the State engaged in the insur- 
smaller mutual is not so well managed. This ance business, economy of administration would be 
is not a criticism of mutual insurance and it is Promoted; thrift would be encouraged; the public 


this larger point of view, State insurance is a 


subject so full of possibilities—yet to be met 


and possibly because of its failures.” 
Mr. Mansfield took up the subject in its vari- 
ous branches, including a discussion of work- 


In summing up the arguments for and 
eainst State insurance he made the following 


: 7: ° 1 suld be better served, and in case of social insuran 
undoubtedly the result of insufficient funds. The 9 “O'S Of OST ee apdignbivin ieee ips 
ates . x so-called, industrial injustice would be mitigated, con 
official in a smaller company 1s usually a good tentment increased, pduperism diminished, and gen 


solicitor, but probably a poor accountant and — erally men would be elevated to a higher and noble: 
lacks the ability and funds to properly organize conception of thems¢lves and their faculties. It seems 
the home office. We also find that the average 
secretary or attorney-in-fact is compensated Gan thee general weltare. 
on the volume of business written. Naturally, mitigated, contentment promoted, pauperism dimin- 
they are interested in building up the volume of ished, higher ideals attained, not when the State owns 
‘ : an anages insurance and other vital concerns, but 
premiums and become somewhat careless in the Oh AGNES SROUTARCE: BODEN 
management of the company.” 


to me, however, that there is very little in all this 
which is worthy of consideration. I can see little in it 
Industrial injustice will be 


when men realize that there is something in life be- 
yond the making of money; when the interests of one 
——— a are regarded with no more concern than the interests 
Figures from Semi-Annual Statements of all; when we realize that the law of God and not 
Jelow will be found data taken from thx the law of man is recognized as the compellnig force. 
f sae : Some of » arguments against State insurance are 
imancial statements of casualty companies re Some of the argusents agunet ‘ ‘ 
orting i ane 2 3 i : ps 
porting to the Georgia Insurance Department individualism; is practically impossible under a fov- 
as of June 30, 1921, and also their total income ernment of forty-eight different States whose ideals 
ind disbursements in the first six months of as to insurance and the other affairs of 
this year. A few companies which transact 
both life ; enn fees - =e 
‘ and accident insurance are tabulated control its management, and that the State as a whol 
among the life companies: is not adapted to do this sort of thing. 


that it is un-American; promotes socialism; hampe! 


and methods 
life differ so radically; that delays in settlement of 
even just claims are inevitable; that politics would 


CASUALTY COMPANIES 
















Casualty, Surety, Etc. 


NATIONAL SAFETY COUNCIL IN BOSTON 


Some Interesting Accident Figures Brought 
Out 

The National Safety Council held its tenth 
annual congress at the State House in Boston 
last week. The meetings were very stccess- 
ful and a great deal was done to secure greater 
safety in the city of Boston. Records of each 
day’s accidents were kept and an effort was 
made to keep these records as low as possible. 
These efforts resulted in there being reported 
only one accident during one of the days of 
the convention. 

The subjects taken up at the convention 
were extremely varied, covering a large num- 
Two of the addresses are re- 
ported in part in other columns of this issue 
in THe Specrator. Others will appear from 
time to time. One of the interesting addresses 
was by L. Alford, a member of the com- 
mittee of the American Engineering Council, 
of which Herbert Hoover is president. Mr. 
Alford said that there have been some 23,090 
fatal industrial accidents in the United States 
during the past year and 575,000 non-fatal 
accidents which caused at least four weeks’ dis- 
ability. There were about 3,000,000 accidents 
which caused one day’s disability or more. 
Mr. Alford estimated that at least 75 per cent 
of this would be preventable were the methods 
of the leading safety authorities adopted. He 
further estimated that the prevention of this 
5 per cent would mean a saving of at least 
09,C00,000 a year to employees and $250,000,- 
coo to employers. 

In another paper, F. W. Mitchell of the 
New York, New Haven and Hartford rail- 
road claimed that there were 10,000 more rail- 
road accidents in the United States in 1920 
than in 1919 and that 28 per cent of these acci- 
dents were due to failure of persons to prop- 
erly safeguard themselves. 

In the railroad section, a discussion of the 
dangers of grade crossings resulted in a sug- 
gestion that many of the automobile accidents 
are the result.of color blindness on the part 
of the driver and that a part of the license re- 
quirements should be an eye test. 


ber of f subjects. 


/ 
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W. L. Leonard has been appointed Indiana ‘State 


agent for the Firemans Fund of San Francisco. 








Surplus Surplus Surplus Surplus 

to Policy- to Policy- Disburse- to Policy- to Policy- Disburse 

Assets holders holders Income ments \ssets holders holders Income ments 
June 30, Tune 30, Jan. 1, June 30, First 6 Mos. June 30, June 30, Jan. 1, June 30, First 6 Mos. 

; 1921 192] 1991 1921 1991 1921 1921 1921 1921 1921 
Georgia Casualty $2,653,206 $617,033 $536,461 $1,575,155 $1,308,758 Interstate L. & A.... 297,383 174,504 182,419 3! 56, 410 359,866 
zx Life & Cas. Ins. Co... 1,486,020 427,558 392,811 2,584,386 2,498,579 
‘4 tna Cas. & Surety.. 15,474,231 4,867,886 4,849,658 6.914.711 6,928,438 Lloyds Plate Glass.... 1.517.975 673.432 538,663 603,402 566,176 
m. Cas., Reading... . 1,473,723 701,369 639,882 606.502 486,389 London Guar. & Acci. 16,902,830 948,406 1,251,910 7,60: 3.072 7,375,102 
American Credit Indem. 2,918,490 1,035,128 1,014,695 987.805 883,256 Loval Protective ..... 659,236 326,624 390,025 562,029 561,820 
American Mutual Lia. 12'238°754 1,612,184 5,555,651 1,340,014 Lumbermens Mutual.. 1,367,204 33 306.820 982,134 772,115 
— in Indemnity. : 2,007,356 1,000,038 526.450 393,878 Maryland Casualty.... 29,683,112 8,389,859 7,259,270 12,688,588 10,888,560 
‘Merican Reinsurance. 2,835,139 947,831 1,075,994 1,228 351 799,668 Masonic Protective ... 1,905,536 346,794 320,902 1.667.603 — 1,336,516 
price in Surety 14,200,700 6,257,277 6,308,306 1.985.852 1.697.805 Massachusetts Bonding 6,821,383 2,105,345 2,054,795 3,712,176 3,609,065 
i. Health . ‘Life 119.076 71,931 38,644 321,984 315,405 Metropolitan Casualty. 1,204,613 ........ 202,512 ee eee ee wee eee es 
Peres f L. a 243,751 231.165 515,887 516,054 National Casualty ? 456 895 347,350 331,562 _ 608,024 597,077 
Can via Cas., x 2,075,996 1,156,199 1,074,909 30,758 National L. & A...... 6,395,543 829,263 1,008,426 5,704,625 5,187,609 
Contac te 332.151 337,786 168,299 3.981 National Relief Assur. 167,482 142.120 141,803 107,629 199/030 
Ee a ll Casualty. 1,700,000 1,100,000 5,4 5,764 National Surety ..... 23,484,685 10,073,751 10,608,981 7,130,876 + - 5,899,105 
Sede eS ce Liability. 3,113. 887 3,193,117 14,433.5 53,366 New Amsterdam Cas.. 7,880,224 1,656,090 = 1,659,000 = 3.692.813 3,136,345 
Fideit Casualty ..... 3 369,915 403,006 298.417 545 New York P. G...... 1,391,220 315,771 195,014 756,966 829,592 
Fidelity & Casu: alty. 24, 744 266 5,147,294  5,337.269 10.616,717 ,33 North Am. Accident. 379,996 372,398 871,439 912.259 
Fidelity 5 eposit. 12,977,873 4,807,432 5.124.064 4.959.165 595 Norwich Union ...... § 18,976 9, 466,950 
Gent he nion Cas... 402,864 tS es 199, 920 i 0.637 Ocean Accident 2290, 151 sta8 7,515,045 
Globe i; lent Assur. 8,404,319 1,297,023 1,099,108 5,258,339 2 600 Preferred Accident. 7,186,082 700, ; oars 2,226,109 
Hartf'd pomcgen teas 14,146,829 1,833,104 1,779,593 6,757,434 8.515 Ridgely Protective... 610.965 578,050 
Hartford ry & Indem. 12,491,032 2,518,914 2,224 160 6,156,005 34,989 Royal Indemni Ce aaa 14,460,434 4,856,822 
lartford § ive Stock. 1,335,131 947,959 929,533 496.759 7,446 Standard Accident. 14,215 701 4,732,498 
ndem, Be team Boiler 97490.927 ....... 3,927,117 1,710,728 315.144 ‘Travelers Indemnity.. 9,328,358 3,961,187 
Integy’: Of N. A.. 3,280,192 1,667,736 1,860,030 1.741.810 "758 Travelers Insurance... 208,106,673 yor te 
Minne Okc -. 1,619,077 339,133 107,769 1,022,411 583 U. S. Casualty ...:.. 2,789,201 
eoe . Casualty... 958,493 371,845 101,340 553,598 15 U.S. Fidelity & Guar. 8,832,070 12,686,929 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 























GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 








MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City, 
Practical insurance men of long experience 
and conspicuous success. 

MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


THE MANAGEMENT. 


THE TERRITORY. 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 








The Home Life Insurance Company of America 
Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date 
of issue and are up-to-date in every respect. 

ORDINARY POLICIES contaia a valuable TOTAL AND PERMA- 
NENT DISABILITY Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 

A Home Life policy brings peace of 
mind to the man who loves his family. 


P. J. CUNNINGHAM, Vice-Pres. 
JOHN J. GALLAGHER, Treas. 
Philadelphia, Pa. 





BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 
Independence Square, 














In Its 77th 
Year 


Incorporated 
1844 





The Policy of Protection Plus Pecuniary far-sightedness Is Pre- 
eminently STATE MUTUAL. 

Our agency organization places honest service rendered the acme of 
all insurance attainment. 


STATE MUTUAL LIFE ASSURANCE COMPANY 


Worcester, Massachusetts. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 





1921 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 





The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 


THE LAFAYETTE LIFE INSURANCE COMPANY 


LaFayette, 
Our Copyrighted Service Pension Agency Contract Builds a Future for Agency 
Managers. 
They All Like It—That’s Why They Stick. Fine Opportunities and Territory 
Address Home Office. 
W. W. LANE, Secretary A. E. WERKHOFF, President 
W. R. SMITH, Supt. Agencies 





Indiana 








Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 




















AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio 
Indiana and Illinois, 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 
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WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
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Auto and Marine Insurance 








MARKET STRAINED 
Marine Underwriters Look for Break 


REDUCED COMPETITION SOLUTION 


Reduction of Values Main Factor of Present 
Chaotic Condition of Marine Insurance 
Strained expectancy prevails throughout the 

local marine underwriting market. Either 
misjudgment has been exercised or some con- 
cerns have been fortunate enough to unearth 
an “angel” from sources unknown to those 
who have been looking for bursting bubbles. 
It is certain that a great many ears are close 
to the ground, and every rumor is spread with 
electric speed throughout the street. There is 
no question that the tension of some concerns 
is very taut and cannot stand the strain much 
longer, and the market is prepared for almost 
any kind of a surprise. 

The prospects of marine insurance in the fu- 
ture is a problem on which no underwriter cares 
to venture a prediction. Several factors must 
be taken into consideration; one of which— 
and it is doubtless the paramount one—is that 
of values, which are decreasing in all direc- 
tions. Only decreased business and increased 
competition can be expected under. such condi- 
tions. Then come increased losses resulting 
from increased moral hazards. Heretofore 
when values were rising the consignee, eager 
to take possession of his merchandise, would 
either make a moderate claim in the event of 
damage, or in case the damage was slight 
would give it no attention whatever. These 
days it is very different—he will endeavor to 
recover even for minor damages from the 
underwriter, even though he has to resort to 
the courts, leaving the underwriter to reim- 
burse himself by disposing of the goods. Most 
vessel owners to-day acquired their boats dur- 
ing the period of high values, when tonnage 
was war-inflated, and entertain the hope of re- 
covering for losses on the basis of what the 
vessels cost them, albeit hull values have de- 
teriorated materially. They fail to understand 
that a slump in cargo movement means a 
slump in hull values, but the marine under- 
writers are not oblivious to this fact. 

Accepting this hypothesis as an assured fact, 
underwriters on both sides of the Atlantic are 
cognizant of the disheartening future aspect 
of the market. About the only encouraging 
feature of the whole situation is the probability 
of the liquidation of some of the companies in 
both markets and the withdrawal of a few 
others from business, which will tend to clarify 
the air and leave a salutary effect. 


Northern Assurance Appointment 
The Northern Assurance Company of Lon- 
don has appointed Howard C. Stocker to 
succeed the late Lewis C. Beach as superin- 
tendent of the automobile department. Mr. 
Stocker has been for some time assistant gen- 


= agent of the North British and Mercan- 
tile, 





Piping next annual meeting of the National Fire 
Fvvtection Association will be held at Atlantic City, 
N. J., May 9-11, 1922, 


POINTS OUT DEFECTS 
J. J. Hoey’s Letter to Auto Conference 
SUGGESTS FORM FOR QUESTIONNAIRE 


Changes Many Violations of Conference 
Rules in New York City and Other Points 


On account of the interest attached to the 
letter which was addressed to George G. Bulk- 
ley, president of the National Automobile Un- 
derwriters Conference by James J. Hoey, vice- 
president of the Continental Insurance Company 
of New York, Tue Spectator publishes it in 
full this week. The letter was read at the 
meeting of the conference last week and a 
committee was appointed to make suitable rec- 
ommendations concerning it. 

The letter is as follows: 

With the idea that the gathering of executives of 
the various companies at the annual meeting of the 
National Automobile Underwriters Conference on Sep- 
tember 27 is an opportune time for discussing reforms 
in the underwriting of automobile insurance, I submit 
herewith certain suggestions which I deem of very 
great importance and respectfully request that this 
letter be read at the forthcoming meeting and that 
same be referred to the proper committees for prompt 
and thorough consideration. 

There are unquestionably certain fundamental re- 
forms of the automobile branch of our business that 
will eventually be put in effect, but I do not think 
that any time could be more opportune for definite 
action than the present, when this branch of the busi- 
ness seems to be so completely demoralized. 


It is our earnest hope that the conference members, 


will give.free expression of their views on the matters 
mentioned in this letter, as an exchange of ideas 
should result in the adoption of some definite program 
at this meeting which will result in putting the busi- 
ness on a sound basis. 

When there are practical situations to be met, in my 
opinion, the automobile conference does not measure 
up to its responsibilities unless ways and means are 
provided to place its members in the position of meeting 
the situation without being handicapped by invisible 
competition from their own members, which is always 
the result when companies do not act uniformly. 

The recent reduction in prices announced by auto- 
mobile manufacturers (which is still continuing and no 
doubt will continue for some time) has brought about 
from the insurance companies’ standpoint a very serious 
situation. Our companies, as well as others, met the 
situation in a practical way by reducing insurance un- 
der existing policies, but it would seem for the general 
good of the business that some uniform action on a 
situation of this kind should have been recommended 
by the automobile conference. I have no knowledge 
that this most important matter ever had the considera- 
tion of the conference as a body, but it is high time 
that the conference take some definite action. 

Spare Tires, Accessories, Etc.—Another situation 
which seems flagrantly inconsistent on the part of the 
automobile conference is in excluding “extras” from 
loss by theft in certain specified districts, but not in 
other territories where the exclusion is just as badly 
needed. Is there any sound reason for not making 
this restricted theft cover general, applying to all terri- 
tories? If theft of ‘“‘extras’” should be excluded in all 
southern territory, including all of the small cities and 
towns, why should not “extras” be excluded from 
coverage under policies in such cities as Boston, 
Providence, Buffalo, Rochester, Syracuse and every 
other place? If we are not consistent, the best re- 
sults cannot be obtained. 

Collision Rates.—Another matter, in my opinion, 
which has not helped the general situation is the re- 
cent and decided increase in collision rates. There is 
no question but that some of the companies suffered 
severe losses on collision business during the past 
three years, but in a great measure this is accounted 
for by the loose and liberal underwriting which many 
of the companies indulged in during the past few years. 
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One feature of this question which should not be 
overlooked is that the rates charged during the war 
were grossly inadequate and because of existing condi- 
tions it was not possible to make a profit on this class, 
During the war and for some time following the cost 
of automobile parts, wages, etc., were at the highest 
point, and because of the scarcity of trained mechanics 
automobiles were being operated generally by inexperi- 
enced chauffeurs. This was particularly true of com- 
mercial trucks. There were also more automobiles 
driven by women during that time than ever before. 
The number of trucks in use increased rapidly and 
innumerable Government trucks were in use on the 
streets and highways. 

With these conditions well known to the conference, 
that was the time to have increased collision rates, but 
no action was taken until conditions that made for 
heavy losses were considerably improved, and when the 
increase was made it was not with the purpose of fixing 
a rate commensurate with the hazard at that particular 
time, but solely with the idea of making up, in some 
degree, the war-time losses. 

Opinion as to the wisdom of the abolition of full 
coverage collision insurance is pretty well divided. As 
a suggestion, in the nature of a compromise, we be- 
lieve it would help matters considerably if this form 
was written with a clause converting full coverage col- 
lision into a $50 deductible or $100 deductible form 
after one accident is reported, unless a substantial 
additional premium was paid to reinstate the full cov- 
erage feature. 

New Form Policy.—It is a recognized fact that the 
moral hazard is causing the bulk of the fire and theft 
losses, which makes the chances of a profit in this 
branch of the business very remote. Over-insurance 
on automobiles is undoubtedly the chief breeder of 
moral hazard, so it would seem that if reduction of 
insurance tends to overcome this moral hazard the 
conference companies should co-operate in this matter, 
even though for the time being objection was had from 
agents and assureds. 

If over-insurance creates moral hazard, then it goes 
without saying that a way must be found to eliminate 
over-insurance, and as a suggestion for the thoughtful 
consideration of the conference members I submit that 
the companies restrict their automobile writings to a 
fire and theft policy which does not specify any amount 
of insurance. In other words, a policy which covers 
actual replacement cost or value at the time of loss. 

The casualty companies in writing collision insur- 

ance do not specify any amount in their policies, and 
the automobile owner carrying collision protection with 
a casualty company pays a considerably higher rate 
than the fire and theft rate for collision coverage with- 
out any knowledge of the amount that will be received 
in the event of a total loss. Why is not such a form 
just as practical with fire and theft insurance as it is 
with the collision insurance written by casualty com- 
panies? In eliminating a stipulated amount of insur- 
ance, the chief cause for most of the moral hazard 
losses is eliminated. 
“ If such a policy was adopted it would mean that a 
new method of rating automobiles will be necessary, 
but that is a detail which can be worked out very 
easily. 

Underwriting.—Inasmuch as the hazard in insuring 
automobiles is not in the car itself, so much as in 
the character of the owner, this class of business 
should not be accepted freely from agents without full 
information regarding the owner of the automobile on 
which insurance is desired. In other words, sufficient 
information regarding tfie assured should be secured as 
to enable the company to do some intelligent under- 
writing. Unless all conference companies, however, 
act uniformly and require agents to secure full in- 
formation, it will be almost impossible to put this re- 
form into effect. 

It is impossible to do any intelligent underwriting 
with only such meagre information as the assured’s 
name, address and occupation, which is practically all 
that is required at the present time. The following 
information is absolutely essential in underwriting 
automobile business, and consideration should be given 
to the question of what part should be embodied in the 
policy as warranties and whether or not the balance 
should be required over the assured’s signature cr over 
the agent’s signature: 

(a) - NSMG-GF GMIEd.... occ cicicnceauweaneel nae 
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‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy ¢ Contracts, 

nd Commissions of “‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


Gtton On states 








LIFE INSURANCE CO: tenets) | - MEMPHIS) 
THERE ARE UNUSUAL eae 


for competent canvassers with The Great-West Life Assurance Company at the present time. 


Territory—Agency contract—and the Policies to sell will be found right. There is a constantly 
growing demand for the Great-West Policies, and men with canvassing ability can take most profitable 
advantage of this demand. Information on request. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


HEAD OFFICE—WINNIPEG, CANADA. 
Offices in the U. S. A.—Michigan, Detroit; North Dakota, Fargo; Minnesota, Minneapolis. 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 
Darwin W. Johnson, Sec’y and Treas. 


J. D. Powers, President 
I. Smith Homans, Asst. Sec’y and Actuary Louis G. Russell, Mgr. Industrial Dept. 

















Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bidg., 106-110 South Fifth St. 
Louisville, Ky. 
THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 


The Farmers’ Life Insurance Company 


Home Office, Denver, Colorado 





E. M. Ammons, President B. M. Stackhouse, Sec’y. 





Cee es oe ie ic senneee se $2,800,000. 00 
SURPLUS TO POLICY HOLDERS... 350,000.00 
INSURANCE IN FORCE........... 15,250,000. 00 


Inviting Agency Connections Offered 
Particulars Furnished on Request 


WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 
REAL SERVICE to Policyholders 











NEW and up to date policy contracts. 
and Agents. NOT SO BIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD ter- 
ritory in LOWA and SOUTH DAKOTA open for Agents. 


_ “THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insur: ance 
company, has written a booklet of w hich the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 
STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 
Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 Copies, $250.00, 


THE SPECTATOR COMPANY 
Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 








Attention, Insurance Men! 


A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All anewers treated with confidence 
Address L-=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 




















W. S. HAZARD, Jr., Vice Pres. 
H. K. MILLER, Ass. Secy 


H. R. HOWELL, President 
R. S. HOWELL, Vice Pres. and]Secy 


HAWKEYE SECURITIES FIRE 
INSURANCE COMPANY 
Capital $1,000,000 


MASONIC TEMPLE 


DES MOINES IOWA 





THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7¥< Company of the ~— BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 














GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


We have attractive Agency openings in the State 
of Tennessee. If you are in earnest, address: 


D. P. WADE, STATE MANAGER 
JOHNSON CITY, TENN. 











THE OLD LINE 


CEDAR RAPIDS 
INSURANCE Co. 


———— + 


CONTRACT 
TERRITORY! 
COMPANY] 


- FOR GOOD MEN 


| GBRMins, Pres. CB. Svaboda, Secy | 
HOME OFFICE : CEDAR RAPIDS, — . 


LIFE 
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PASSE OON MA OROOR gs: 61 3005 015, oi e001 0'o-oclshslara Sana de 
Le eer arr yer Pee eT TT eC ee 
PUG a ctavaisesciesis ais Married or single.......... 
Race and -watiangste sc. oe. socks ce.0is eg eso ce nee 
What is assured’s present occupation and how 


Is the risk a direct line of agent or is it a 
brokered  limG te: «2:3 Svewvaeace weds caeand case 
Does agent or broker know the assured per- 
SOMA eign 5. ceca t hee OREN Ee MEK EHRs 
How long has assured lived at his present 
BOUNCER Fee ves cid waaee cece ae a wee oe bwees 
Does assured own his own home, rent or 


About what is assured’s estimated gross an- 
WMI HICOMIDO caw cunae ede siacrisdccsia nede ows 
Price paid for automobile insured............ 


Is automobile fully paid for?........ If par- 
chased on deferred basis, what amount has 
been paid in cash?........ What are the 


arrangements for paying off the balance 
GBS: oicia ci fel Soak SomeGla ale des eee easewaes 
What is assured’s reputation as to character 
BO TMOMMIBE | 5 oiarc a ao escne aes clans oeee kere 
Is assured financially able to own and maintain 
A AGM ONES ccnc ccncecemenenatsinteweas 


Has assured’s business gone forward or back- 
WER TECEMIIES <6 csrcccctaitincd clamcuire alae eewse 
Has assured any business connections other 


(Continued on page 41) 














SIDELIGHTS—From Louisville 


Commissioner Stacey W. Wade of North 
Carolina and Commissioner H. O. Fishback, 
notable at the convention for his height and 
weight, were named sergeant-at-arms to round 
up the delinquent ones who preferred to gossip 
in the corridors rather than attend the meet- 
ings. Among the delinquent ones who had to 
be rounded up was the Superintendent of New 
York, Jesse S. Phillips. Later on, Commis- 
sioner W. N. Van Camp of South Dakota was 
made sergeant-at-arms to round up the de- 
linquent other sergeants-in-arms. 

During the convention H. B. Hawley, presi- 
dent of the Reinsurance Life Insurance Com- 
pany of Des Moines, announced the resigna- 
tion of F. H. Harsh, secretary of the company, 
who is to be succeeded by R. M. Malpas. 

Jesse S. Phillips, Superintendent of Insur- 
ance of New York, took an active part in the 
convention proceedings. To the many ques- 
tions asked as to whether he was going to re- 
sign to join the Workmen’s Compensation 
Bureau, he merely shook his head and de- 
clared that he was not ready to make any 
official announcement. He admitted, however, 
that the idea of resigning has been in his mind 


for some time and that he had informed Gov- 
ernor Miller that he would probably not com- 
plete his term of office. 

James R. Duffin, president of the Inter- 
Southern Life Insurance Company of Louis- 
ville, Ky., played an active part in providing 
a good time for the Insurance Commissioners 
who held their convention last week. He was 
host to the commissioners at his home “Cheer- 
wood” at Cherokee and Sherwood and pro- 
vided an entertainment in the true Southern 
style. The commissioners and their guests 
were taken out to Mr. Duffin’s home in auto- 
mobiles, where they were welcomed by both 
Mr. and Mrs. Duffin. A buffet dinner was 
served from 5:30 to 7:30. Mr. Duffin also 
was active in arranging for the banquet to the 
commissioners, which was held Thursday night 
at Lexington. He took part in the program 
and addressed the commissioners on “Some 
Things an Insurance Commissioner May Not 
Know.” 

The appearance of a number of commis- 
sioners and fire insurance men in the corridors 
of the Seelbach hotel aroused the curiosity of 
not a few of their fellow insurance men who 











American Motion Picture Co. 


COMMISSIONERS AT “CHEERWOOD,” Home oF JAMES R, DuFFIN, PresipENT, INTER-SOUTHERN Lire INsurANcE Company, LoutsviLte, Ky. 
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Public Accountant 


Actuarial 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 

















Company Representation Wanted 











WANTED 


Position as Special Agent for any territory 
in the Middle Dept. by man now in charge of 
large local agency and independent fire in- 
surance adjuster for the companies. Address 
A B. C., care THE SPECTATOR. 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 


Telephone Walnut 3761 


























Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 


MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 




















SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents; 


Box 351 


San Juan Porto Rico 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 








506 Forsyth Bldg. ATLANTA, GA. 256 BROADWAY NEW YORK 

PAUL L. WOOLSTON W. R. HALLIDAY 
INSURANCE EXAMINER, CONSULTING 

ACTUARY AND ACCOUNTANT ACTUARY 

MAJESTIC BLDG., DENVER, COL. INSURANCE EXCHANGE CHICAGO 

















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. 
Temporary money advanced on strictly private 

) arrangements. 

” all communcations held personal and confidential. 
Address J. L. MITCHELL, 664 Masonic Temple, Chicago, Ill. 








FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 








Actuarial 








ACTUARY WANTED 


Progressive Canadian Life Insur- 
ance Company desires to employ 
young resident actuary who would 
be willing to commence at a nom- 
inal salary and work up with the 
Company’s growth. Young man 
of progressive tendencies essential. 
Apply Box 130, care of THE 
SPECTATOR, New York, N. Y. 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








256 BROADWAY NEW YORK 
JNO. A. COPELAND T. J. McCOMB 
CONSULTING 
ACTUARY CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 











Colcord Bidg., OKLAHOMA CITY, OKLA. 








FACKLER AND FACKLER 


DAVID PARKS ge “ rings 
EDWARD B. FACKLER, 
WILLIAM BREIBY, F. af ‘s 


CONSULTING ACTUARIES 
35 Nassau Street New York 














T. © RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








— 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
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Actuarial 
ABB LANDIS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 




















ON THE PERSONAL SIDE 











wating 
Siete 








10 Jackson Place, N. W- Independeat Life Buildin 











—— 


Insurance Examiners and Adjusters 











LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bildg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Caroling 














sighted a pink flower in their buttonhole. The 
wearers of the pink, however, merely smiled 
and volunteered no information. 

Due to the serious illness of his father, 
William E. Tuttle of New Jersey did not at- 
tend the convention, but was represented by 
his deputy, C. A. Gough. 

Some commissioners wished that they held 
their jobs across the border. The Hon. V. 
Evan Gray, who ably presented a paper on 
stipervision in Canada, was noticed to wear a 
different suit at almost every session each day. 

Little business was done during the four-day 
convention, the sessions being devoted entirely 
to the reading of instructive papers. Matters 
upon which action is to be taken will be dealt 
with at the December meeting in New York. 

Commissioner Thomas B. Donaldson, the 
energetic backer of agency qualifications laws, 
ably defended them when the system was at- 
tacked by commissioners of some of the smaller 
States. 

At the closed meeting of the Pamunkeys, 
the Insurance Commissioners’ secret organiza- 
tion, it is reported that the younger men have 
formed an inter-organization of their own 
which bids fair to take away the control from 
the older members. 

Real Southern hospitality was shown by the 
people of Kentucky to the Insurance Commis- 
sioners and everywhere they went they were 
royally received by insurance men, commerce 
chambers and the cities themselves. 

Claude F. Snyder, manager of the Henry 
Clay Fire Insurance Company of Lexington, 
Ky., was a speaker at a banquet gvien to the 
Insurance Commissioners at Lexington, Ky., 
last Thursday night. 

The Hon. Clarence W. Hobbs, commissioner 
of Massachusetts, had the unusual experience 
of being “pulled in” for speeding when the auto- 
tomobile in which he was riding with Mr. 
Phillips of the .Royal Neighbors, Mr. Taylor 
and the representative of THe SPECTATOR were 
driving through a Kentucky town with a repu- 


F. I. Casey, actuary of the Ohio Industrial 
Commission, has retired from the service on 
the advice of the director of industrial rela- 
tions. 

Chauncey S. S. Miller, who represented the 
North British and Mercantile group at the Los 
Angeles convention of insurance agents, con- 
tributed to the enjoyment of visiting agents by 
providing them with cigars the wrappers of 
which bore the following inscription: “The 
Spirit of ’76. William Street is always ready 
to serve you all ways, at Los Angeles, Sept., 
1921, or anywhere.” 

B. W. Gearhart, Superintendent of Insurance 
of Ohio, and W. H. Tomlinson, general counse! 
for the Ohio Association of Insurance Agents, 
are booked for addresses at a meeting of the 
Fire Insurance Club of Cleveland on October 
12. 

W. P. Alexanderson has been appointed 
superintendent of personal accident and health 
department at the New York office of the 
Commercial Casualty Company. For fifteen 
years Mr. Alexanderson was with the Fidelity 
and Casualty Company, and prior to that he 
was associated with the E. E. Clapp & Company 
Agency. 

Francis V. Keesling, vice-president and gen- 
eral counsel of the West Coast Life Insurance 
Company of San Francisco, is now in the East 
and will attend the American Life Convention 
at Indianapolis, October 5, 6 and 7. He is 
programmed to address the convention on the 





tation as a speed trap. The party of four and 
the chauffeur were arrested and haled into 
court, where their case was immediately tried 
and a fine imposed. When, however, the judge 
and town attorney learned who it was that had 
got entangled in the meshes of the law and had 
been introduced to Commissioner Hobbs, the 
sentence was suspended and the party went 
merrily on. 

A song sung at the banquet at Lexington, 
which caused considerable amusement, ran as 
follows: 


Phillips, Phillips, 
Good Old Jesse Phillips, 
Superintendent for three straight terms, 
Noted for routing insurance germs. 
Jesse, you’ve surely made your mark, 
You should be Governor of New York; 
BUT WHAT WOULD YOU DO IF 
YOU BUT KNEW 
WHAT UNTERMYER 
ABOUT YOU. 
This song was stung to the tune of “School 
Days” and scored a great hit. 


THINKS 


Point Out Defects 


(Continued from page 39) 
(q) Has assured éver been bankrupt or insol- 


WHET ooo ceicnndcetacucduacescttesscus cede 
(r) Give details of any automobile fire or theft loss 
which assured has ever had.........++-++> 
(s) Is assured’s car used for pleasure or business 
WUNDOKEE Sb ciciecc case ceccesncsedecannesee 


(t) Is assured’s car ever rented or leased or used 
for carrying of passengers for compensa- 
MOS eo ecc a deaiece ci cacancucioneee serene 


first day of its sessions on the subject: “Re- 
ciprocal and Retaliatory Laws—Why and 
When.” 

Chas. V. Johnson, Deputy Insurance Com- 
missioner of Texas, has been in poor health 
recently and has been under treatment at 
Waco by a specialist. Mr. Johnson has been 
with the department for more than ten years 
and is universally respected by the companies 
and the insuring public of Texas with an entire 
confidence in his honesty and abilty. Mr. 
Johnson is one State official who can see both 
sides of a question and while protecting the 
interest of the public is fair to the insurance 
companies and does not seek to oppress or 
burden them because they happen to be large 
and successful corpordtions, or small concerns, 
as the case may be. 

A. R. Andrews of the local agency firm of 
Manning & Andrews, Dallas, spent several 
days in Austin last week disposing of a num- 
ber of accumulations of routine matters pend- 
ing in the Insurance Commission and Insur- 
ance Department. Mr. Andrews was at one 
time a member of the Texas State Fire In- 
surance Commission and is most popular with 
the State officials and others in Austin, where 
he resided for quite a period. He was cordially 
greeted by Governor Neff and other State 
officials during his visit to the capital. Mr. 
Andrews has much interest in Texas affairs 
and is well known in insurance circles over 
the South. Recently he testified in the Missis- 
sippi case. 





(u) Has assured ever lost an automobile by fire or 
Cs | [aererrrrrrerrerre rrr rr eer cre ce 
Commission.—In placing automobile insurance on a 
sound and profitable basis, it is necessary to secure 
full co-operation from the agents, and a contingent 
commission, in my opinion, is perhaps the best means 
of getting them to take a keen interest in avoiding 
doubtful business. Earnest consideration of this sub- 
ject should be given, as results will unquestionably be 
more satisfactory to the companies if the contingent 
commission basis be inaugurated. 

Conference Violations.—In conclusion, I would say 
that very little will ever be accomplished in the writing 
of automobile insurance if pledges made by companies 
subscribing to the automobile conference regulations 
and rates are violated, as is being done by some com- 
panies. In New York City, at the present time, there 
are conference companies accepting collision business 
at the rates in vogue previous to the recent increase. 
Perhaps the collision experience of such companies 
shows that the recent increase in collision rates is un- 
warranted, but that is not an excuse for cutting the 
rates which have been made effective by the confer- 
ence, of which they are members and which they have 
pledged themselves to maintain. 

It is unnecessary to go into specific cases, as the 
situation is undoubtedly known to most members. It 
is competition of the most unfair kind, and the tem- 
porary advantage or profit derived is small as com- 
pared to the harm that is done in the demoralization 
of the business generally. 

As long as our companies are members of the con- 
ference it is our intention to live up to our promises, 
but we are facing a serious situation in losing business 
because of our refusal to issue policies at less than 
tariff rates and losing it to other companies who are 
also members of the conference, but who are openly 
violating the rules as to forms and rates. 

We know the companies doing the rate cutting and 
are in a position to give specific information regarding 
this matter. Unless these unfair tactics are immedi- 
ately stopped and all conference companies live up to 
their pledges, we shall have no alternative but to pro- 
tect our business, and we would deeply regret any 
necessity for giving such notice, 
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$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 








Correspondence Treated Confidentially 





Write today; we may have just what you want 






LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 






108 So. La Salle Street CHICAGO, ILLINOIS 






PUBLIC LIFE INSURANCE CO, 





High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment of abnormal losses. It establishes 
a safe credit basis. It promotes the means to prevent losses. 
It eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
for an Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW. YORK E. M. TREAT, President 
415 Locust Street 91 William Street 
St. Louis, Mo. New York 


Offices in all Principal Cities 


A. B. Treat, Gen’! Eastern Mor. 


9* William Street New York 














A NEW BOOK BY 
WILLIAM ALEXANDER 


THE PROSPEROUS AGENT 


Characteristics of the successful life insurance 
solicitor 
Per copy, card board, $1.00 Red cloth, $1.50 


OTHER BOOKS BY 
WILLIAM ALEXANDER 


EDUCATIONAL SERIES 
1. What Life Insurance Is and What It 


Does 
Text book, or primer, dealing with the fundamental 
principles on which all sound life insurance rests. 
Price $1.50 
2. How to Sell Insurance 


Primarily for the guidance of inexperienced agents. 
Price $2.00 


3. The Art of Insurance Salesmanship* 
A series of practical hints on canvassing, to stimulate 
the thought of both experienced and inexperienced 
agents. 


*The third volume of this series will be published on or 
about January 1, 1922. 
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“a book 1s good to read if it sets the reader in a working mood.” . 


“Third Party Insurance” 


BEING “Insurance against liability imposed by law upon an 
individual, firm or corporation by reason of injuries to person or 
property sustairied by a third person on account of a specified 
activity of the assured” 


Furnishes knowledge, confidence and POWER to your junior partners, 
your sales force, the young man or woman in your office and to you 
yourself, and sets your entire organization ‘‘in a working mood.” 


Study The Chapter Headings: 

1, Coverages which have been Devised to V. Employer's Liability and Workmen's Com- 
meet Various Insurance Needs. . i 

il, Characteristics Common to all Forms of wt 

Insurance, * 





Public Liability. 
inderwriting, 


11, The Various Third Party Coverages. Vill, Rates and Rating Bureaus. 
IV. Standard Provisions of Third Party 1X, Inspections and Audits. 
Policies. X. Claims, Suits and Reserves. 











Martin P. Cornelius, eminently 
qualified for the task, has performed 
a most useful service in making 
available in book form 
essential information not 
treated of in any 
other publication. 


$5.00 
Prepaid 
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